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DOLLARS TO DEALERS 


HE SUPER-SMOKELESS Furnace means 
dollars in your pocket. The dealer who sells 
them is in a distinct class—actually above compe- 
tition. He can increase his business and get pole 


prices for his work. gos 
The SUPER-SMOKELESS — 2 


investment a home owner can make. It Sin = 
‘“/ 


the smoke nuisance, even with cheap [0 

thus protecting health and property. It b 

smoke as valuable fuel, thus obtaining full 
value from the coal. This means a large saving 
in the amount of coal burned. 


We are now telling the public the big story of 
clean, efficient and highly economical home heat- 
ing through the medium of the Saturday Evening 
Post. ‘The result of this advertising is sure to be 
a nation-wide demand for the high-grade heating 
plant which radically cuts fuel costs. Big, new 
opportunities are being created for live-wire dealers 
Cut-Away View of who want to cash in on the ments of our SUPER- 


SUPER-SMOKELESS Furnace SMOKELESS Furnace. 


Write TODAY for full information. 


UTICA HEATER COMPANY 


UTICA, N. Y. CHICAGO, ILL. 


“Pioneers in Smokeless Combustion” 
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In Reply 
Refer to 
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FLINT, MICHIGAN 
Mr. C. B. Strong, Vice Pres., 


Homer Furnace Company, 
Coldwater, Mich. 
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My dear Bruce, 


As you are aware, we are only youngsters in 
the Homer Family, but we want to take this occasion 
to compliment you and your associates on the wonder- 
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ful organization you have perfected, 


The Value of Being "| WARS een a 


say, putting the “Homer Furnace” to the front md we 
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expect before the year ends to plant the Homer Flag in 


a Homer Dealer Sb fro ras etre 4 olen, ya property 


Company and its products. 
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. A » _ Wishing you continued success with best wishe 
It is the experience of every Homer Furnace . oe 


dealer, whether they have been with the company 
since its organization or whether they are but 
youngsters trom the point of service, that the 
National recognition of Homer Furnaces as 
leaders invariably becomes an asset in the promo- 
tion of sales. 

Wherever Homer Furnaces are introduced in a community, it is 
but a reasonably short time before they take their usual position as 
leaders of warm air heating plants in the territory. Confidence in ‘THERE’s HARMONY IN 
the experience of other Homer dealers plus a “go get ’em” attitude Homer Heatep Homes 
will result in the increase of your business to a very marked degree. 

Write today for full particulars about our dealers’ plan and how 
our “year to pay” plan handled within our own organization will “Whati-hors 


- : ” 
make you a leader in your community among the dealers of warm tf ti Horne 


air heating plants. 
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Capacity over 30,000 Furnaces Annually 
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HOMER FURNACE CO., Coldwater, Mich., U. 8. A. 


Homer Furnace Co., PortLAND Ore., Pacific Coast Distributors 
Tue CINCINNATI SHEET Meta & Roorinc Co., CincINNATI, On10, Southern Distributors 
JANNEY, SEMPLE, Hitt & Co., MINNEAPOLIS, MINN., Northaestern Distributors 
M. A. Karp & Son, 183—6th Ave., New York., N. Y., Eastern Distributors 
MILWAUKEE Stove & FuRNACE REPAIR Co., Mu-waukee, Wis., Eastern Wisconsin Distributors 
SKINNER MACHINERY CoMPANY, Dunepin, FLA., Florida Distributors 

Tue AgernA MANUFACTURERS SALES COMPANY, New HAveEN, Conn., Northeastern Distributors 

Leirer Bur_pinc Stores, INc., State, Van Buren and Congress Sts., Chicago Distributors 

Tue Homer-RyAn-Cooper Co., PoucuKeepsie, N. Y., Hudson River Valley Distributors 
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ne Hundred Per Cent 
Free Air Capacity without loss of 


strength or attractiveness 


di never saw a finer piece of Register work—a better balanced job of designing 
than that found in this register. 








This improved model while having the enlarged openings to allow 100% Free Air 
Capacity, is nevertheless strong and exceptionally neat in appearance. 


The Improved STEARNS REGISTER 


is the only register made that possesses an operating device that does not rely on 
springs or tension to be effective. The operating device on the STEARNS 
REGISTER is very simple and most effective. It is exclusive with the STEARNS 


and is fully covered by patents. 


The Register comes in all the standard sizes and finishes. STEARNS finishes are of 
the highest quality. All the regular electro-plated finishes can be had and also the 
popular lacquer finishes such as Brush Brass, Antique Brass and a perfect replica of 
Oxidized Copper. All lacquer finishes sell on same list price as White Japan. 


Our new factory has increased our production facilities. Let us tell you how our 
selling plan saves you money. 


Write today for catalog and prices 


STEARNS REGISTER COMPANY 
1234 Mt. Elliott Ave. Detroit, Mich. 


Published Weekly by American Artisan and Hardware Record, Inc., 620 South Michigan Avenue, Chicago, Illinois. 
Entered as Second Class Matter June 25, 1887, at the Post Office at Chicago, Illinois, under act of March 3, 1879. 
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FURNACES 





What Does a Furnace 


Mean to You? 


Does quality count? 
Does ease of installation help? 


Does attractive price appeal? 
Does long service with freedom from 
repair interest you? 

Then write us for details. 


Our dealer cooperation is the kind that 
means business. 


The Forest City Foundry & Mfg. Co. 


1220 Main Avenue Cleveland, Ohio 


Study this furnace now and start selling 
it this season for better profits. 


Every single feature spells quality and durability as well 
as efficiency and economy in fuel costs. 


BRILLION 


FURNACES 


The Brillion is merchandised 
by a method that allows an ex- 
tremely low price in spite of 
extra high quality. This means 
a margin of profit you can’t 
afford to overlook. 


Notice these features: 


Large Cast Convertible Ra- 

diator with Pe: manently 
Tight Joints. 

Extra Heavy Corrugated 
Fire Pots. 

Lever Shaker Handle. 

Full Cast Front. 

Extra Large Double Doors. 

Extra Large Water Pan. 

Extra Large Ash Pit. 

First Quality lLron. 

Clean and Sound Castings 
Throughout. 


Branches in bg Iil., 
Minn lis, Min 
Milwaukee, Wis., Geattle 
BRILLION FURNACE Co. 
200-300 Park Ave., Brillion, Wis. 
———————====—Send this coupon today————————— — 


Send me details, prices and your catalog No. 45. 


Address 
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Easy To Install 


O guess work— 
no ‘wrestling 
with ill-fitting 
parts. Every 
Vernois Furnace 
is completely 
mounted in our 
assembly room 
before it is crated 
for shipment, so that 
perfect fitting is as- 
sured and can be set 
up with a minimum 
outlay of time and 
labor. 


VERNOIS 


Pipe and Pipeless Furnaces 


give wonderful heat- 
ing service and make 
the dealer who sells 
them “solid” 

with their 

owners. Get 

inte touch 

with us at 

once and learn 

why the Ver- 

nois has them 

all beaten for 

profits and 
prestige. 








MT. VERNON FURNACE & MFG. CO. 


Mention AMERICAN ARTISAN in your reply—Thank you! 
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Built for Speed and Endurance, Too— 


STEEL construction —air 

tight and with immense 
radiating surface—this gives 
quick heating. 


But be sure you get durable, 
sturdy construction along 
with steel. You*can assure 
your customers of many years 
of real severe heating services 
















NOTICE the large double doors 
and the solid, sound front 
construction on the “Home Com- 
fort.” The dome is one piece 
heavy gauge steel plate. The one 
seam is tight riveted practically 
welded and is in front directly 
over the feed door where it is sub- 
jected to the least heat. 


Write today for complete catalog 
giving full detailed information 
and numerous illustrations. 





with the 


“HOME 





COMFORT” 





ST. LOUIS 
HEATING 
COMPANY 


2901-11 Elliot Avenue 
St. Louis, Misscuri 


PITTSBURGH DISTRIBUTOR 
Wagener Bros., 3605 Kast Street 


QUAKER STEEL FURNACES 


OIL BURNING COAL BURNING 


We Make a Full Line of OIL FURNACES 
Designed as Complete Heating Unit 


“HOME COMFORT” 
Steel Furnaces are sold 
only to the trade—The 
agency is an assured 
money maker. Let us 
outline the Home Com- 
fort Agency plan to yor 
now. Write for our book- 
let “The Joy of Home 
Comfort.” 











Quaker Oil Furnaces can be sold completely installed with burner 
tanks, pumps and ready to fire at a price less than the cost of a 
good mechanical oil burner. 


The Quaker Burner is built into the furnace; it is in reality a gas 
burner and will burn city or natural gas as well as gas generated 
by the oil. 


The whole heating unit is simplicity itself. 


ANY FURNACE MAN CAN INSTALL 
QUAKER OIL FURNACES 


We also make a full line of coal burning furnaces, well known to 
the trade for over thirty 
years. 








' 
’ . QUAKER MFG, CO., 
The combined line of coal 5 215 A N. Michigan Ave., Chicago, Illinois 
and oil furnaces makes our ; Send ‘literature and dealer proposition on 
dealer proposition the best 4 your CQ eoal—Q oil furnaces 
in the heating business ' 
: Name 
Send for ‘ 
° i Address 
literature today } 
i City State 
i 











When writing mention AMERICAN ARTISAN—Thank you! 
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built to build business ~ 


T is not enough that the furnace you sell should merely 
be of good quality and render passing satisfaction. If it 

is not in fact building business for you because of its 
outstanding high quality and exceptional performance and 
economy it is not the furnace for you to sell. 
The Ath-A-Nor line was designed and is built to build 
business. 
This important fact is the basis for the Ath-A-Nor quality 
because with Ath-A-Nor furnaces building business for you 
they naturally build business for us. 

Ath-A-Nor furnaces for many years have been building 
business for Ath-A-Nor dealers by reason of neighbor-to- 
neighbor advertising. And that’s the best kind of advertising. 


Let us tell you all about the 
Ath-A-Nor business building 
agency now. Ask for our 
latest catalog. : 


The MAY-FIEBEGER 
FURNACE COMPANY 
Newark, Ohio 





ARTISAN July 24, 1926 











MELLOW 


“The Mellow qh ot 
Nameplate 


Guarantees 
Satisfaction 


E distinguish- 
ing point about 
Mellow Furnaces 
that you'll appre- 
ciate most is their 
out - of - the - ordi- 
nary high grade 
construction at a 
price that makes 
sales easy and 
profits larger. 


Write for the Mel- 
low catalog and 
the Mellow profit 
making agency 
plan today. 








CHICAGO OFFICE 
2356 N. Clark St 











Liberty Foundry Company 


St. Louis, Mo. 




















ROBINSON 
SMOKE CONSUMER 


SMOKE 
ELIMINATES a 
| ora to install and it fits any 
furnace. Easy to operate and 
economical in price. 













A real money maker PAT. 


—write today for 
full information. 


Made by the makers of 
ROBINSON STEEL FURNACES 


THE A. H. ROBINSON COMPANY 


5103 Detroit Ave. CLEVELAND, OHIO 











If It’s Repairs For 
STOVES, FURNACES 
OR BOILERS— 


WE HAVE THEM 


Send for Our Illustrated 
Book of Order Blanks Today 


NCTM SESTER CHICAGO 
STOVE REPAIR CO. ILLINOIS 








Mention AMERICAN ARTISAN in your reply—Thank you! 
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NOS cel amace 


HE record of forty-four 
years success behind the 
Weir Furnace means much 
to you because Weir success 
and reputation grows each 







year. 







Weir never rests on its 
laurels but rather is always 
ready to be first in advanc- 
ing the warm air heating 
industry in general and the 
Weir whenever a betterment 
can be made. 










And that means much 
because the Weir has always 
been the highest class warm 


air heater on the market. 








Write for a 
copy of “The 
Book of Weir 
Facts’’ today 


GheMEYER FURNACE Co. 


Peoria-Ilinois 
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Handle A Larger 
Volume of Business 


Clean Furnaces this 
NEW QUICK WAY! 


OW furnace men can increase their profits } 

to } by handling a larger volume of cleaning 
business. The Sturtevant Portable Furnace Cleaner 
opens the way. One man operating a Sturtevant 
Portable Furnace Cleaner can clean from five to eight 
furnaces a day and do a more thorough cleaning job 
than he could by using the old sack and brush method. 


Here’s something else to consider also. If you offer 
the people in your district a quick and thorough 
cleaning service you'll have a better opportunity of 
supplying them with new repair parts for their fur- 
naces, or if a new furnace is needed you stand a good 
chance of making the sale. 


The profits on your cleaning jobs alone will pay for 
the cleaner in a short while and your profits on the 
repairs will be all to the good. 


The Sturtevant Portable Furnace Cleaner has a 
powerful suction. It is ruggedly built, easy to handle 
and can be operated from an ordinary electric light 


socket. 


Write us today for further information and price on 
this cleaner. Use the coupon below—NOW! 


HYDE PARK, 
BOSTON, MASS. 





Dept. FCT 





B. F. Sturtevant Company, 
Hyde Park, Boston, Mass. 


Without obligation to me, send along further informa- 
tion and price on the Sturtevant Portable Furnace Cleaner. 

















When writing mention AMERICAN ARTISAN—Thank you! 
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Would You When the first 
Shut Up Shop roller skates of 


for Three spring clatter 


down suburban 
Months? streets and the 


green begins to appear on the 
lean willow twigs, a curious mad- 
ness seizes upon some people. 
They dictate a note to the gen- 
eral effect that their advertising 
will be cut in half or discontin- 
ued entirely during June, July 
and August. Having sent this 
note to their advertising agent or 
to a list of publications, they, in 
the manner of men who have ac- 
complished a clever piece of 
work, set off for the links to try 
out the new mashie. 

But we wonder if the men who 
dictate such notes in the spring 
realize what they are really say- 
ing to their own organizations. 
Some self-styled experts have 
maintained that advertising is 23 
per cent less effective during the 
three summer months. This state- 
ment is not conceded but, in the 
manner of Hans Christian Ander- 
son, let’s suppose it is true. Were 
the owner of a business to weigh 
the effect on his own organiza- 
tion against that supposed sav- 
ing, he would never send the 
note. What such a note actually 
says to the man’s own organiza- 
tion is “Let’s all take it easy. 
We are not going to make any 
effort to help make your selling 
easier, gentlemen of the sales 
force. Here, then, are three 
lovely months in which you may 
improve your golf game. In- 
stead of going out hard after or- 
ders this July, why not get rid 
of that disconcerting slice which 
robs your drive of at least 
twenty yards in distance? Don’t 
work, office boy. Go to the ball 
game. Use that new bathing suit 
at least three times a week, 
stenographer.” 

An order cutting down adver- 
tising effort is notice in advance 
that a period of undisturbed and 
restful calm is expected by the 
management. No need to rush 
about after prospects — here 


comes a period of comforting 
repose. 








Don’t write letters or make 
selling plans; go out in the 
woods to loll at leisure under a 
sycamore tree. 

Don’t work very hard; just 
drone and dawdle through the 
drowsy days ahead. 

Relax. Let down. Be languid. 
Not much doing in the summer 
months, so take it easy. 

If, when he was dictating a 
seasonal note to cut down his 
company’s advertising effort, the 
president would consider him- 
self posting around the plant 
sentiments like these, he might 
hesitate. 

And now to add one serious 


* word of advice to a somewhat 


satiric treatment of the danger- 
out habit of cutting off advertis- 
ing effort in the summer months: 
Let all advertisers consider care- 
fully what other concerns have 
done to knock out the so-called 
“summer slump” before they de- 
cide not to advertise. 

Remarkable things have been 
accomplished by men who ana- 
lyzed their markets and products 
more carefully, who refused to 
believe that customers spend 
three months in a hammock 
under the trees. 


‘And every time real results in 
taking sales slumps out of sum- 
mer have been attained, adver- 
tising has played a most impor- 
tant part. 

This summer of 1926 of all 
summers during the past five 
years is most dangerous to the 
man who thinks he can cancel 
advertising and travel on mo- 
mentum. 


There will be ample business 
next fall for the people who keep 
after it during the dog days. 
But those misguided ones who 
serve notice on their whole or- 
ganization to take it easy by can- 
celling advertising during the 
summer are going to discover 
when fall comes that consistent 
advertising and sales effort dur- 
ing this important summer have 
given their competitors a big 
head start. 


Editorial reprinted from 
PRINTERS’ INK 





Say you saw it in AMERICAN ARTISAN—Thank you! 
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The Nw—— 
Improved 


NATIONAL 


Air Moistener 






Make extra profits this summer 
by selling this quality specialty 


| ERE is the best humidifier ever designed to adequately care 
for the needs of the furnace industry. Every owner of a 
| warm air furnace is the livest kind of prospect because the public 
_ is learning the importance of proper humidity. 

The National is the most efficient and practical Automatic 
Humidifier on the market. 

Few parts—fool proof—cannot overflow—no intricate parts to 
get out of order—connects directly to city water—takes care of 
itself—adjustable to allow exact amount of humidification re- 
quired. The only practical humidifier for oil burning furnaces. 


It is economical and soon pays for itself. 





Very Easy to Install 
OU need to cut but one hole in the | 


Write for Special Circulars and Special Quantity Prices 

















ROBINSON FURNACE COMPANY Ron may sang mynd ef 
205 W. Lake Street Chicago, Ill. furnace. Installed in short time. | 
EORIA Wood Faces 









Manufactured by an exclusive LEE: 
method using specialized machinery INK 


ERFECTION and super strength are the big features of PEORIA WOOD 
REGISTERS. And because they are perfect in construction and sturdily 

built they have a rich neat appearance unequalled in others. 

PEORIA WOOD REGISTERS are always level—always tight—snugly set 

and ly giued. The special machinery which makes PEORIA WOOD 

REGISTERS can use only the bes: grades of wood. 

You will find PEORIA WOOD REGISTERS 

better. Specify them on your next order. 





Write today for 
circulars and 




















PEORIA WOOD REGISTER CO., PEORIA, ILLINOIS prices 
IRON AND WOOD 
STOVE PATTERNS BOLTS 
QUINCY PATTERN COMPANY 
QUINCY, ILLINOIS WE MANUFACTURE A COMPLETE LINE 





OF BOLT PRODUCTS, INCLUDING STOVE 


PATTERNS bouts ac povre ATC, Ata 
BOLTS, LAG BOLTS, NUTS, ETC. ALSO 
ran a saa On REQUEST. 

FOR STOVES AND HEATERS x Woon a4 1nON | od one ncaa te 
VEDDER PATTERN WORKS ‘*";.)°"*° TROY, N.Y. THE KIRK-LATTY MFG. CO. 


FOR STOVES 1971 W. 85th St. Cleveland, O. 
PATTERN AND HEATERS 


THE CLEVELAND aim eee COMPANY ‘| Read the Wants and Sales Pages 
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AN ACHIEVEMENT 


An explanatory note regarding service to readers of American Artisan. This ote 
is now nearing the completion of a half century of service. For almost fifty years 

catered to the needs of the men in the industries which it represents. At no time during 
its. long and succe career has Amenican Artisan been in a better position to render 
complete, adequate service to its readers than it is today. In addition to the matter con- 
tained in our regular weekly publication, we maintain Service Departments for the use of 
our readers. If you have a problem to solve, we courteously invite you to submit it to us 
for solution. In what better way can we learn of your problems than from you direct? 
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Five Reasons Why 


O register has ever had the backing of stronger 
selling points than those behind the T&B 
Cobble Face. 


Here are a few of them: 





Style 80 
Cobble Face Register 


















COBBLE 


1. A face with a non-slip grip. 


ee an 2 


2. An artistic finish of Tanbo antique which wears 
PATENT APPLIED FOR and wears and wears. 


3. Aclose fit with the floor. The rolled edge makes 
a smooth joint. 


4. Matches the Cobble Cold Air Face, Style C. A 


harmonious whole for the home. 
5. Reduces the stock you carry and brings you quick 
turn-over. 
Write us and we will gladly give full details regarding 
T & B Cobble Face Registers, Style 80, also Cobble 
Cold Air Face, Style C. 
TUTTLE & BAILEY MFc Co. 
Makers of Registers for 8o years | 


36 Portland Street, Boston 441 Lexington Avenue, New York 1123-29 West 37th Street, Chicago 
704 East 18th Street, Kansas City Bridgeburg, Canada 


T& Registers © 


and Grilles 


When writing mention AMERICAN ARTISAN—Thank you! 
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Soot 
Smothers 


One-eighth of an inch of soot on the heating surface 
of a warm air furnace reduces the efficiency of that 
surface approximately 25%. Everyone accepts this as 
the reason why the radiator of a furnace, one of the 
principal heat radiating surfaces of the heater, must 
be clean to do its work effectively. 


CARTONS CANNOT COLLECT SOOT 





Cross Section Cross Section Cross Section 
Carton Radiator Ordinary Radiator Carton Expansion Ring 


The Radiator of the International Self Cleaning 
Carton, differing from the ordinary type, repels soot 
that tries to lodge on its straight, vertical surfaces 
and turns back unburned particles of fuel into the fire. 
Deep cup joints, with positive cap seal, prevent gas or 
smoke from escaping. The feed chute and extension 
are combined in a single casting. Straight sides of the 
firepot are in constant contact with a clean fire the 
full area of the grate. No ashes can cling to the sides 
of the firepot. 

The heating surfaces of a Self Cleaning: Carton 
Warm Air Furnace are always clean. Soot cannot de- 
crease their heating effectiveness because it cannot 
collect anywhere on the castings. 

This new International Self Cleaning Carton Warm 
Air Furnace is popular with dealers and customers 
alike. They recognize the unusually remarkable fea- 
tures of Carton construction. 


INTERNATIONAL 


HEATER utTIca.n.y. 


NEW YORK CHICAGO CLEVELAND 
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INTERNATIONAL 
CARTON 
SELF CLEANING FURNACES 


its Must Always Stay Clean 





Tz 


= | 
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PLC T P 


COMPANY 


NASHUA, N. H. 


DETROIT 





VAVAVAARUAAAAAAANLED MTT 
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Employees of Shouldice Brothers Sheet Metal Works Receiving Instruction. From Left to Right They Are: Archie Nes- 
tell, Harry Allerton (Instructor), Fred Kellerman, Robert Pillsbury, Eugene Allerton, Walter Robertson, Robert 
Copeland, Emmett Hanna, Archie Clemence, Fred Reule (Superintendent), Rollin Shouldice 


Shouldice Brothers Find Apprentice 


Training Plan a Success 


After Ten Weeks’ Trial Management De- 
termines to Increase Time for Instruction 


GREAT change has come over 
the modes and methods in in- 
dustry in the past decade; in fact, 
an industrial revolution has taken 
place, brought about by a multiplic- 
ity of causes, chief among which are 


By Georce J. DUERR 


no doubt the immigration restric- 
tion laws and the raising of the gen- 
eral education level. Be the causes 
what they may, the fact is that the 
supply of skilled mechanics in all 
phases of industry is less than it 


was a decade or more ago. 

So great has the shortage of 
skilled workers become that the 
manufacturers themselves are tak- 
ing hold of the problem. They have 
been forced into action in this re- 
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spect by the knowledge that unless 
they did something on their own 
account to relieve the situation, they 
would meet up with a serious labor 
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doing all in their power, both coop- 
eratively and individually to pro- 
tect their interests by inaugurating 
apprenticeship training plans. The 





Close-up View of Men Who Are Making Shouldice Brothers Sheet Metal 
Works the Success It Is 


shortage in the next few years. 

Apprentice training programs 
have been inaugurated in all parts of 
the country and a great deal of ex- 
cellent work is being done. Cleve- 
land, Ohio, for instance, has oper- 
ated an apprentice training program 
for several years which is proving 
entirely successful. 

During the past year 1,500 inden- 
tured apprentices were enrolled in 
part-time vocational schools in the 
State of New Jersey. Last year 
800 regular indentured apprentices 
were enrolled on a part-time basis 
in the vocational school at Milwau- 
kee, Wisconsin. Although the metal 
trades apprentices predominated in 
the Milwaukee school, there were a 
considerable number of building 
trades apprentices. 

Among the other cities which are 
carrying on successful apprentice 
training programs in the building 
trades are Boston, New York, 
Philadelphia, Pittsburgh, Knoxville, 
Tennessee, St. Paul, Detroit, Los 
Angeles, Chicago, St. Louis, Joliet, 
Illinois, Cincinnati and El Paso. 

The sheet metal industry is not 
immune from this labor shortage in 
the offing. Farseeing sheet metal 
contractors are at the present time 


National Association of Sheet Metal 
Contractors already has a plan in 








All Michigan Sheet Metal 
Contractors who attended the 
Michigan Sheet Metal Contrac- 
tors’ convention at Battle Creek 
last March will recall what 
Frank Ederle had to say about 
the apprenticeship training plan 
then about to be inaugurated by 
the Shouldice Brothers Sheet 
Metal Works. 


In this article the author is 
describing what results were 
obtained by the company after 
a ten weeks trial of the plan. 
It is more than a pleasure to be 
able to inform readers of 
AMERICAN ARTISAN that the 
company is so well satisfied 
with these results that plans are 
now being laid for increasing 
the number of hours of instruc- 
tion that will be given the ap- 
prentices during the coming 
winter. 








operation. Throughout the state of 
Illinois alone there are five known 
apprenticeship training schools, 
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which are receiving some aid from 
the state. 

In addition to these schools, 
which for the most part permit ap- 
prentices to attend one day a week, 
the progressive sheet metal contrac- 
tors themselves have taken steps to 
train their own apprentices wher- 
ever the apprentice himself shows 
an inclination to want to study and 
give his time. 

Among the foremost of these con- 
tractors who are training their own 
apprentices is The Shouldice Broth- 
ers Sheet Metal Works, Inc., Bat- 
tle Creek, Michigan. 

Action on the part of the com- 
pany in the way of training appren- 
tices was not brought about by com- 
pulsion. They realized the vast pos- 
sibilities in such a plan and entered 
it wholeheartedly. They saw at 
once that any plan of instruction 
that would aid them in determining 
the extent and quality of mental 
process and aptitude of their em- 
ployees would aid them materially 
in perfecting their organization—a 
prime necessity in all successful 
business operations. 

It might be said, before entering 
into the explanation of how Shoul- 
dice Brothers Sheet Metal Works 
put their apprenticeship training 
plan into operation, that certain fac- 
tors until very recently have mili- 
tated against the sheet metal con- 
tractor building up a very efficient 
organization or of taking any more 
than a casual interest in the future 
welfare of his employees. The very 
nature of the business was seasonal. 
Consequently men were taken on 
when the rush of work came on in 
the spring and were let go again 
when the work slackened. 

All that is changing very rapidly 
now, for the sheet metal contractor 
has come to the conclusion that by 
getting out and working a little 
harder and spreading out somewhat 
from strictly sheet metal work, he 
can dig up enough profitable work 
to keep his men busy during the en- 
tire year. Therefore he is able to 
perfect an organization, putting 
every man on work for which he is 
best suited, and is reaping a greater 
profit than he could formerly do. 
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Having determined to inaugurate 
a school of this type in their own 
shop and thus kill two birds with 
one stone, the management of 
Shouldice Brothers first made a can- 
vass of their men to determine how 
many of them were interested in 
giving the time necessary to hold a 
class one evening a week. The pur- 
pose of the class was thoroughly ex- 
plained to the men. 

This done, a number of metal 
workers’ pattern books were pur- 
chased and sold to all the men who 
wanted to take the course. Then 
the school got under way. 

The instruction taken up consist- 
ed in laying out work to scale, prac- 
tical jobs and problems as they came 
into the shop from time to time. 
Thorough instruction in blue print 
reading was also given. 

During the entire duration of the 
course—ten weeks of the winter 
months—a 90 per cent attendance 
was had. The men who attended 
had had from six months to five 
years experience in job work and 
general sheet metal construction. 


The most encouraging thing about 
the class was that, once the men ful- 
ly understood what the company was 
trying to do for them, all of those 
who began were anxious to continue 
for the entire period of one and 
one-half hours one night each week. 
The men wanted to gain all the 
knowledge of the sheet metal trade 
that they could, so as to increase 
their earning power so much faster. 

In thus getting the men to ex- 
press their desires and inclinations, 
the company was better enabled to 
know just how far advanced each 
of their men was. They were then 
able to place them on jobs which 
they could do to the best advantage. 

At the termination of the course, 
the management of the company 
was so well pleased with the results 
obtained that they intend to increase 
the time for instruction this winter. 
They have every confidence that 
such a course of procedure will re- 
sult in a better organization and will 
promote a better understanding be- 
tween the management and the em- 
ployes. 

The whole object is to promote 
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the greatest possible harmony with- 
in the organization ; to train efficient 
workmen who can be depended up- 
on to render the greatest possible 
service. Nothing goes farther 
toward bringing about this result 
than an understanding by the em- 
ployes that their employer has their 
interests at heart as well as his own. 
Shduldice Brothers deserve a great 
deal of credit for the whole hearted 
maner in which they have under- 
taken the work of training their ap- 
prentices. 

When it is seen that a company 
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is willing to go to the trouble and 
expense of forming their own class 
and providing the instructors, in or- 
der to get skilled workmen, there 
can be little sympathy for the sheet 
metal contractor in cities where 
there are schools provided who ob- 
jects to paying an apprentice for the 
one day a week he spends at these 
schools to gain knowledge that will 
benefit his employer directly in later 
years. 

The management of Shouldice 
Brothers is to be complimented on 
their farsighted policy. 


Sees Need of Sheet Steel Courses to 
Develop Mechanics* 


Skilled Mechanics Supply Shut 
Off by Immigration Restrictions 


By C. L. BarLtey, Department Vocational Education, 
Cincinnati Public Schools 


NE of the most serious prob- 

lems confronting the sheet 
metal industry today is the growing 
lack of skilled workmen. As one 
by one the old-timers are giving up 
active work in their respective lines, 
the number of capable youngsters to 
take their places is gradually be- 
coming smaller. 


This dearth of competent mech- 
anics is of no small concern, as a 
study of statistics shows. During 
the last fifteen years the population 
of the United States has increased 
twenty-five per cent. Yet during the 
same period the number of skilled 
sheet metal workers has fallen off 
twenty-five per cent. Something 
must be done to remedy continued 
depletion of these ranks—and im- 
mediately ! 

Let us see what has caused the 
decrease in the number of crafts- 
men. First of all, we find that it is 
partly due to the falling off of im- 
migration from northern Europe. 
Up to the last few years countries 
of that section served as a training 
school for skilled workers. Capable 
youngsters, trained in the crafts of 





*Reprinted from current issue of Sheet 
Steel Service of the Sheet Steel Trade 
Extension Committee. 


their competent elders, were wont 
to come to this land with its many 
allurements. This is practically at 
a standstill today. Then, looking 
for another reason, we find it with- 
in our own doors—in our failure to 
train apprentices in sheet metal 
craft. 

What remedies are possible? To 
begin with, we must waive the first 
condition. As welcome as are 
skilled mechanics from across the 
sea, we have no control over the 
factors that do and do not permit 
them to join us here. We can, how- 
ever, take steps to remedy the more 
local conditions by taking the neces- 
sary steps to start the proper wheels 
in motion that will yield trained 
workers. And in this effort we must 
turn to the public schools as a solu- 
tion. We must arouse our boys’ in- 
terest in the sheet metal trades and 
then provide classes for them in the 
schoolroom so that they may learn 
the trades. 


It is interesting in this connection 
to note that the problem we face has 
been avoided in the machine tool 
and automobile industries, because 
they have always recognized the im- 
portance of training apprentices ; 
have ever strived to interest young 
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men in their work and have further 
made provisions to instruct them 
through schools supervised by the 
National Metal Trades Association 
and through the co-operation of the 
public schools throughout the coun- 
try. 

Whenever a large high school is 
built, and an elementary school, too, 
for that matter, these groups see 
that a machine shop is installed. 
Through constant, straight-forward 
advertising the youngsters are 
shown how they may benefit by 
learning to be machinists or automo- 
bile mechanics. The trades are made 
fascinating to the boys as a means 
of interesting them in these lines of 
work. I am citing the policies of 
these groups merely to show the 
good results that are brought about 
by arousing the boys’ interest and 
opening ways for them to learn 
profitable trades. © 

Here in Cincinnati, for example, 
the National Metal Trades Associa- 
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tion started a small school in 1909 
for training apprentices. Due to the 
efforts of the association there are 
at times as many as three hundred 
youngsters enthusiastically attend- 
ing classes and working part time 
in the machine tool industry. In fact, 
so marked have been the advantages 
of such instruction that some em- 
ployers have started schools in their 
own plants, thus eliminating the 
boys’ traveling to class as well as 
insuring specialized instruction in 
their particular field. 

To get back to the sheet metal in- 
dustry, we should not have our pres- 
ent day shortage of mechanics had 
sheet metal contractors fifteen years 
ago interested themselves in train- 
ing apprentices as did other groups. 
We did not, and the condition is 
here. The next best step is to see 
that it is remedied—that our mis- 
take of yesterday does not remain 
tomorrow. 

Why wait any longer? In my ex- 
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perience I have found that school 
authorities are only too glad to co- 
operate if they are shown that there 
is a live field for mechanics and that 
youngsters will profit by such in- 
struction. Jobbers’ and distributors’ 
salesmen everywhere should organ- 
ize their contractors toward secur- 
ing public school co-operation in 
establishing sheet metal courses. 

In following the suggestion I 
have briefly outlined, we would not 
be experimenting with a theory that 
has not been proved practical. Sheet 
metal classes in Philadelphia are 
proving highly successful in train- 
ing recruits in sheet metal work; 
school authorities in Portland, 
Oregon, too, are aiding in develop- 
ing youngsters, and in many other 
cities wideawake contractors are en- 
listing the aid of school authorities 
toward developing sheet metal 
mechanics. It can and must be done 
everywhere if the sheet steel indus- 
try is to thrive. 


Complete Knowledge of Plan Reading 


Important to Contractor 


Errors Made by Incorrect Reading of Plans 
Often Greatly Diminish or Wipe Out Profits 


Korue, Principal St. Louis Technical Institute 


By O. W. 


HERE are some hundred thou- 

sand or more sheet metal jour- 
neymen in the country, and yet what 
a small proportion of the whole can 
really understand and properly in- 
terpret a set of blue prints! 

Most men think that there is some 
magi¢ connected with reading a blue 
print plan. This is not so. We 
must learn to read plans in the same 
way that we learn to read a book. 

In learning to read a ‘book we 
must first learn how to shape up the 
letters; then we learn to spell the 
words; then we learn how to form 
sentences before we can properly 
express our thoughts or understand 
anybody else’s thoughts expressed 
on paper. 

Just so with plan reading, men 
who do not know how to draw a 
large variety of geometrical shapes 


are just like those who don’t know 
the English alphabet. They never 
in the world can be able to read 
plans until they learn these geomet- 
rical shapes. It is folly for any man 
to think that he can read plans if he 
cannot even draw a plan or does not 
know the geometry that goes to 
make up the plan. 


It is true that association with a 
number of plans enables a person to 
understand some things about them, 
just as a child knows how to spell 
the word candy or gum or some 
other things that appeals to its ap- 
petite. 

Tradesmen are also able to dis- 
tinguish such things as they have 
seen in actual work and they can 
make out the general features on a 
plan. But they can never expect to 
be absolutely confident that their in- 


terpretation of a set of plans is 100 
per cent correct. They will always 
carry that vague and hazy feeling of | 
insufficiency, and although they can 
take off some things from plans, 
still they are helpless in the larger 
and more important things. 

It seems to such folks that it is 
much easier to do without this 
knowledge than it is to spend a few 
nights a week at a drawing board 
acquiring the knowledge of geomet- 
rical shapes and constructions in a 
systematic way. This is again a false 
pride that so many workmen enter- 
tain; it is the wrong opinion—the 
wrong method to use to attain the 
fullest qualification in your profes- 
sion. 

In our present drawing we have 
an elevation view of one of the sides 
of a church structure that has con- 








July 24, 1926 


siderable sheet metal work to it. 
A man estimating from such plans 
must be able to visualize each part 
and to actually see it being manu- 
factured in the shop as well as 
erected on the job. There are thou- 
sands of well-meaning sheet metal 
men who want to be estimators and 
other high-sounding names as a title 
to their honor, but who are unable 
to draw any geometrical problems, 
and also who are less able to inter- 
pret such problems from another 
man’s plans. 

It is, therefore, evident that the 
grossest errors can be made by 
wrong interpretation. Sometimes 
some few details will consume all 
the profits made on a number of past 
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jobs, and this also gives the answer 
to why so much sheet metal work of 
an artistic nature has been butch- 
ered. Men have estimated and have 
taken contracts and after the super- 
intendent made them toe the mark 
they have had to do the work ac- 
cording to plans and specifications, 
which when lived up to put them out 
of business. Other men have been 
more fortunate in that the super- 
visor has not been so keen and left 
the contractor to simplify designs 
and thereby get away with much 
that many another man was not so 
fortunate at. Still these folks, too, 
receive their just dues sooner or 
later—where some architect makes 
them come clean. It is then that 
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they spend more months of savings 
uselessly and they begin to wonder 
whether it isn’t cheaper in the end 
to learn some mechanical drafting as 
applied to this work. 

Take in our present drawing, we 
have quite a variety of work to be 
made of copper, as the ridging, the 
coping, the finials and gutters and 
balustrade ornaments, and other or- 
naments, as well as a vent tower of 
intricate design. Men who can esti- 
mate a vent tower like we show here 
from a small drawing, say an 8- 
inch scale, must have practical imag- 
ination of not only what the lines 
represent, but also how they will 
work out in practice. Few men who 
are not accomplished draftsmen can 
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ever hope to make a profit on every 
job they do. 

Another instance is a steel stack 
with a steel hood for a vent shaft 
takes quite a bit of engineering, in 
order to handle the heavy material 
and install the work efficiently. 
Folks who are used to light metal 
work and who must on odd jobs 
take heavy work can sink all their 
profits into it without much effort 
and then wonder where and how it 
is possible to do it. 

Experience alone never teaches 
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everybody ; it takes too long to learn 
this way in the first place and in the 
next place the lessons that others 
have learned are not often applicable 
to yourself in the same measure. 

So the best way is to be able to 
reason out your own solutions based 
on geometrical facts and engineer- 
ing ability. Such .qualifications do 
not grow by themselves ; they do not 
come by handling the hammer and 
snips, but are only acquired by hon- 
est concentration on training outside 
of your daily work. 


Lang Sheet Metal Works Gives 
Employes Most Enjoyable Outing 


Firm Began Business Thirteen Years Ago With 
Two Employes — Now Has Sixteen All Year 


ACH year the outing for em- 

ployes gains favor among ‘the 
employers. The accompanying illus- 
tration shows a group of employes 
of the Lang Sheet Metal Works, 
1502 State Street, East St. Louis, 
Illinois, taken on the day on which 
they held their annual outing. 

The outing was given the em- 
ployes by the firm, the proprietor of 
which is J. A. Lang. Mr. Lang 
planned the affair himself, and it 
was held at Christman’s Club House, 
New Athens, Illinois. A group of 
forty-eight, including the wives and 
children of the employes, were taken 
to the club house thirty miles distant 
in fourteen decorated automobiles. 


Each person wore a paper hat and 
was provided with rattlers and 
horns. 

Arrived at the picnic grounds, the 


happy participants of the outing in- 
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dulged in dancing, bowling, fishing, 
boating, ball games and horseshoe 
pitching. Most important of all, 
there were plenty of eats on hand. 
There had been provided 118 pounds 
of fish, which you may rest assured 
was all consumed. In addition to 
the fish there were salads, cakes and 
other refreshments of all kinds. 

The affair, which had been 
planned by the owner of the Lang 
Sheet Metal Works, Mr. John A. 
Lang, proved to be so successful 
that it is the intention of the com- 
pany to make the outing an annual 
affair. 

The Lang Sheet Metal Works, 
which does such contracting work 
as installing furnaces, guttering and 
spouting, cornices, skylights and 
ventilators and which makes a spe- 
cialty of blowpiping work, began 
business back in 1913 with only two 
employes. The company now aver- 
ages sixteen men the year round 
and is managed by Mr. Lang. 


W. E. Lamneck Company Relates 
Its Experience With Employe’s 


Group Insurance 


Families of Two Men Receive Checks on Insurance 
by Lamneck Plan When Men Were Too Old to Be 
Insured Individually 


ROUP insurance for employes 
has been in vogue for some 
considerable length of time, and in 











Lang Sheet Metal Works Employes, Their Wives and Children Preparing for 
Their First Annual Outing. Mr. Lang Stands to the Right in the Door- 


way. William O. Ward, Foreman, Is Seated Fifth from Left. 


Theresa Mikes, Secretary, Stands Eleventh from Right. 


most instances that have come to 
our attention, this form of insur- 
ance has worked out very well. 

Some employers in the sheet metal 
industry have worked out methods 
of group insurance of their own, 
and the experiences of these firms 
will be of interest to other employ- 
ers in the industry who are at the 
present time contemplating inaugu- 
rating like programs for the protec- 
tion of employes. 

In December, 1924, the W. E. 
Lamneck Company instituted a 
group insurance program for its 
employes. At that time it gave each 
one of its employes who had been 
in the service of the company for 
three months or more a group life 
insurance policy with the first year’s 
premium prepaid. This policy 
amounted to $500. To men who 
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had been with the company for five 
years or more the policy reserve 
amounted to $1,000. To the man 
who starts out with a $500 policy 
there is added $100 each year until 
the amount reaches $1,000. 

The premiums on these policies 
were prepaid by the W. E. Lam- 
neck Company at the outset. Each 
year at Christmas time the policy 
premiums are paid by the company 
as a Christmas gift to the employes. 

Since adopting the group insur- 
ance policy plan in 1924, the com- 
pany was unfortunate enough to 
lose an elderly man by the name of 
Clinton Mitchell. The amount of 
his policy at that time was $600.00, 
he having been with the company 
slightly more than a year. 

The second death in the organiza- 
tion was on July 16, 1926, when 
George B. Comstock died. The 
amount of his policy was $1,000.00. 
Mr. Comstock had been with the 
company nine years and was 72 
years old. 
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Both of the deceased gentlemen 
referred to were in such physical 
condition, in addition to their ad- 
vanced age, that it would have been 
impossible for them to have bought 
any kind of life insurance them- 
selves. 

The W. E. Lamneck Company 
carries its group insurance with the 
Missouri State Life Insurance 
Company, St. Louis, Missouri. In 
both cases of death within its ranks 
the company notified the Columbus 
district manager on the day of the 
death. On the next day, as soon as 
the doctor’s certificate had been de- 
livered, a check covering the amount 
of the two policies was returned to 
the office of the W. E. Lamneck 
Company by special messenger. 

AMERICAN ARTISAN will be very 
glad indeed to receive detailed ac- 
counts of the experiences with 
group insurance which other em- 
ployers in the sheet metal or warm 
air furnace industries have had, as 
they are always interesting. 


American Zinc to Be Needed by 
England Before End of Year 


British Zinc Consumption Suffered 50 Per 
Cent Reduction Since Coal Strike Began 


By A. M. J. SHarpe, International Metal Service 


T is a pleasure to be able to write 

more hopefully on the zinc sit- 
uation; I am convinced that before 
long my predictions of better times 
for the world zinc industry will be 
fulfilled. 

The improvement which is being 
gradually wrought in the position 
is the more gratifying when it is 
remembered that British consump- 
tion has suffered a reduction of 
around 50 per cent since the coal 
miners ceased work on the Ist of 
May last. This mining dispute has 
dragged on wearily, but there are 
at last signs of the final stage hav- 
ing been reached, and within the 
past two days the miners’ leader has 
publicly stated that the dispute will 
end one way or the other within the 
next fortnight. The loss to British 
industry as the direct result of the 
general strike and the coal stoppage 





is enormous, but when the settle- 
ment comes the metal trades will be 
among the first to pick up. 

Having regard to the fact that 
Europe was producing more than 
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enough slab zinc for its own pur- 


poses during the first four months of 
the year, those not immediately on 
the scene are finding it difficult to 
appreciate the fundamental reasons 
for the improving tendency. Pri- 


_marily, this may be ascribed to the 


boom in sheet zinc. All the German 
output is being rolled, as is also a 
preponderance of the Belgian and 
Silesian production; whilst the 
French output is principally divided 
by the manufacturers of sheets and 
The zinc rollers, like other 
sections of the metal trades in Eu- 
rope, enjoy their eras of prosperity 
and suffer periods of depression ; at 
the present time they are so fully 
booked with business as to make it 
well nigh impossible to accept fresh 
orders for delivery earlier than two 
months. These fabricating trades 
are also benefiting from the fresh 
plans of the German government to 
speed up building construction in 
order to overcome the housing 
shortage, which is still an acute 
problem. 


oxides. 


In view of the substantial im- 
povement in Continental consump- 
tion, it does not need much imagina- 
tion to envisage the increased activ- 
ity which must take place when the 
British coal crisis is ended and Brit- 
ish consumption expands to its nor- 
mal level of 14,000 tons to 15,000 
tons monthly. J make bold to say 
that. there is a distinct possibility of 
the necessity arising for American 
slab zinc to be imported in England 
again before the end of the year. 











Sheet zinc roof of. the Batten Type in use on roofs of San José, California, 
Court House, since 1866, or 60 years. 
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British production of zinc has 
wholly stopped, the smelters finding 
it impossible to dispose of their acid 
in present circumstances, and this 
condition must apply until the coke 
ovens are again operating. There- 
fore, if the coal strike ends this 
month it will be the middle of Au” 
gust at least before the zinc smelters 
can get under way. 

The Belgian output has reached 
its pre-war scale and there is no rea- 
son why it should not be maintained 
so long as ore is forthcoming from 
North America in the same volume 
as during the past 6 or 9 months. 

The only comment I feel con- 
strained to proffer on the American 
situation is that the recent curtail- 
ment in zinc ore and metal produc- 
tion is good policy and that it will 
be disappointing if producers yield 
to the temptation of any higher mar- 
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ket price that may prevail when 
these lines appear in print and raise 
the output. In the interests of the 
United States industry it would be 
prudent to keep the production of 
slab zinc to the level of domestic 
consumption and disregard export 
business entirely until the day re- 
appears which permits of United 
States Prime Western being sold in 
the Old World again. 
World stocks of zinc as at Ist 
of July are estimated as follows: 
Metric Tons 


oo gS ee ee eee 23,400 

CN 5 ke deli bts sade 4 ama Cease 2,100 

Australia (including unsold ship- 
SR es nets oak beens 


Germany and Poland............ 6,500 
DEE ws aehendeeh sere ses sce ai 1,800 
gS RS, Ares eres 1,200 
SID Ss cSt Sicd conte 1,200 
ES EE ee 
ME CikGcceve as oexs Cloned 500 
Rs . cewiet at) weds Sein awe 1,500 
gee ies ae Slane otc ainny hems 40,600 


Cook County Sheet Metal Club to 
Hold Outing August 12 


Manufacturers Contribute Liberally With 


Prizes for Winners 


OT! you say. The pavements 

of Chicago were surely siz- 
zeling under the dog day sun this 
week. But it’s never too hot for 
the Cook County Sheet Metal Club 
to hold its meetings twice a month. 
At the latest meeting of the club 
there was a 50 per cent attendance 
in spite of the extreme heat. From 
this it can readily be seen that these 
boys are extremely anxious to ad- 
vance their own interests, as well 
as that of their industry. 

Among the most important ac- 
complishments of the meeting held 
Friday evening, July 16, was 
the decision of the membership to 
hold a picnic. Suggestions as to 
the best and most alluring place to 
hold such an outing were received 
and Hickory Grove, Dundee, IIli- 
nois, was decided upon. Hickory 


Grove is situated near the banks of 
the beautiful Fox river on the Hig- 
gins road, about 32 miles north- 
west of Chicago. 

At a meeting held in the office of 
the Accurate Sheet Metal Works 
one evening this week it was de- 


of Various Events 


cided to hold the picnic August 12. 
There will be games and races for 
all who attend, including the wives 
and children of the sheet metal con- 
tractors and the auxiliary members. 

There will be a base ball game 
between the sheet metal contractors 
and the Salesmen’s Auxiliary. A 
long list of prizes have been donated 
by the manufacturers for the win- 
ners of the various events. 

Thrill of thrills, there will be free 
ice cream cones and pop for the 
children. A dinner will be served 
to all who attend the outing, al- 
thouglH definite arrangements con- 
cerning this part of the program 
have not yet been completed. 

On the committee having the ar- 
rangements of the outing in hand 
are President R. H. Guenther, Ac- 
curate Sheet Metal Works; Julius 
Fleishman, Lincoln Sheet Metal 
Works; Mike Reif, John Reif Sheet 
Metal Company, all of the Cook 
County Sheet Metal Club. The 
auxiliary is represented on this 
committee by Mike Hinch, of the 
Lennox Furnace Company; J. R. 
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Clifford, of the Benjamin Wolf 
Sheet Metal Works; A. R. Gibb, of 
the Casper Tin Plate Company, and 
M. J. Mackin, of the International 
Heater Company. 





Sheet Metal Contractors 
of Milwaukee 
Meet July 7 

The Master Sheet Metal Contrac- 
tors’ Association of Milwaukee held 
its monthly meeting on July 7. 

The meeting was called to order 
at 8:20 p. m. by acting President 
R. Jeske. There were 11 members 
present. 

Report of National Secretary was 
read, approved and ordered placed 
on file. It was moved and seconded 
that bills of $5 and $10 for flowers 
be paid to Radke and Bell Flower 
Shop. 

Wm. Hammann and R. Jeske 
gave a report on the Employers’ 
Council and the Minimum Wage 
Scale. 

The Committee on Betterment of 
Furnace Installations in Milwaukee 
postponed their report until next 
meeting. 

Mr. Glenn R. Holford, 1055 18th 
Street, was elected to membership. 

Motion made and carried that 
Secretary order 10,000 slogan stick- 
ers for use of members. 





Kentucky Sharpens 
Teeth of Its Lien Law 
to Benefit of Sub-contractor 

Much dissatisfaction has been ex- 
pressed in many sections of the 
country with the operation of the 
lien laws. There is too much red 
tape, and in many cases they do not 
really protect the sub-contractor and 
material men. 

Kentucky has recently enacted a 
lien Jaw which puts the responsibil- 
ity for payment of those who fur- 
nish labor and material on buildings 
squarely up to the owner. The law 
prohibits the owner of real property 
from failing to apply the proceeds 
of the sale thereof or loan thereon to 
the payment of the amounts owing 
for labor or material used in the 
erection, repair or improvement of 
any structure thereon. 

In other words, if the owner of 
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property in Kentucky shall contract 
for labor or material in the erection, 
repair or improvement of buildings 
under such circumstances that a lien 
for the payment may attach to the 
property and shall sell or mortgage 
the same before the expiration of 
the time provided for filing a me- 
chanic’s lien, he must use the pro- 
ceeds of such sale or loan to pay for 
labor and material contracted. If 
he does not he shall be deemed 
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guilty of a misdemeanor and upon 
conviction shall be fined not less 
than fifty dollars nor more than 
one thousand dollars or be impris- 
oned not less than one nor more 
than twelve months, or both, in the 
discretion of the jury. 

Copies of this law can be obtained 
from the Building Trade Bureau, 
Inter-Southern Life Building, 
Louisville, Kentucky. Get a copy 
and study it. 


Michigan Auxiliary to Put on Show 
at Coldwater Outing 


It Is Expected That at Least 500 People 
Will Attend the Coldwater Outing 


OS STRONG is surely trying 
hard to “spill the beans” on the 
Michigan outing at Coldwater, July 
30 and 31, without letting any of 
them touch the light of day. 
Here’s the latest “dope” from 
Ros on the outing: 


“All aboard! We're all set to 


‘‘Coldwater For Summer’ 


sports in which everybody will take 
part. The menu for the big ban- 
quet would make any man’s mouth 
water. But listen, we aren’t going 
to tell you anything. You've got to 
come to Coldwater to find out. 
“The Committee in charge have 
sure been busy arranging details and 





Come Stay With Us 


Coldwater Welcomes You 
and Your Family 


To the State Convention of 
MICHIGAN SHEET METAL & ROOFING ASSN. 


July thirtieth and thirty-first 








There are no keys to our city 
---they were lost years ago. 





go. Things look now as if at least 
500 good people associated with the 
Sheet Metal Industry in Michigan 
will meet at Coldwater Lake for 
two days—July 30th and 31st for 
the best time we have ever had. 
“You just ought to know the in- 
side dope on the Auxiliary show 
Friday night. We would like to 
tell you all about the prizes for 


H. D. LANSING, President 


=Coldwater Chamber of Commerce 


if you will just fill out the card we 
sent you and mail it back at once, 
you will be doing one of the most 
humanitarian acts you have ever 
done. 

“Frank Ederle will write you 
next week about the Outing and he 
knows what he’s talking about be- 
cause the long distance telephone 
lines have sure been busy the last 
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two weeks. Frank won't let me 
sleep nights. I don’t believe he him- 
self ever sleeps. 

“But never mind how hard we're 
working to make the Outing a suc- 
cess—but come and see for yourself. 

“And mail that card right now.” 





Wants Repairs for “Erie” 
Tin Snips No. 17. 


To AMERICAN ARTISAN: 

Can you tell met where to secure 
repairs for “Erie” Tin Snips, No. 
17? 

Very truly yours, 
Crarces G. Lucas. 








Row Boat Patterns 


From John R. Sweet, 1209 Washing- 
ton Avenue, Wilmette, Illinois. 
Where can I get pattern for a 

row boat fourteen to eighteen feet 

long? 

Ans.—H. F. Thompson Boat and 
Pattern Works, Decorah, Iowa. 

Oil Storage Tanks 

From C. L. Epps, Van Wert, Ohio. 
Where can I get oil storage tanks 

30 inches in diameter and 96 inches 

long ? 

Ans.—Edward J. Baker and 
Company, 10 South La Salle Street, 
Chicago, Illinois, and Chicago Steel 
Tank Works, 1301 South 55th 
Court, Cicero, Illinois. 

One Gallon Tin Cans 

From Ashbaucher’s Tin Shop, Deca- 
tur, Indiana, 

Please tell us where we may buy 
one-gallon tin cans suitable for can- 
ning tomatoes. 

Ans.—American Can Company, 
104 South Michigan Boulevard. 
Chicago, Illinois. 

Radiator Shields 

From Matt Schmitt, 240 Center Ave- 
nue, Weston, West Virginia. 
Kindly advise me who makes 

shields for steam and hot water 

radiators. 

Ans.—Tuttle and Bailey Manu- 
facturing Company, 1125 West 37th 
Street, and Hart and Cooley Com- 
pany, 73 East Lake Street, both of 
Chicago, Illinois. 
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By Sidney 
“The essence of humor is sensibility; warm, tender fellow- 
feeling with all forms of existence.”’"—Carlyle. 
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I received a visit from Fred 5S. 
Bloomfield one day this week. Mr. 
Bloomfield is a very popular Chi- 
cago furnace salesman, although 
he is not connected with any par- 
ticular house at the present time. 
Among other things, Mr. Bloom- 
field mentioned the fact that he is 
papa to a ten-weeks-old daughter, 
Betty Mae. He was duly congratu- 
lated on his new happiness and re- 
sponsibility. 

e &.% 


Joe Goldberg of the Excelsior 
Steel Furnace Company, was enjoy- 
ing one of those delightful Sunday 


afternoon siestas when he was sud- 


Mr. and Mrs. Joe Goldberg and Their 
Offspring 


denly awakened by a noise outside 


his window. Mrs. Goldberg was in 
the next room amusing their small 
son, Jack, with some fairy tales. 
Just about the time Joe was so rude- 
ly awakened he heard Jack say: 
“Mama, is papa going to die and 
go to heaven?” 

“Of course not, Jackie,” said Mrs. 
Goldberg, “Whatever put such an 
absurd idea into your head?” 

x* * * 

I received a letter from D. R. 
Farquhar, Kansas City branch 
manager of the Tee Bee one day 
this week, which contained a copy 


of the Tee Bee Register, a little 
house organ that the Tuttle & Bailey 
Manufacturing Company have re- 
cently begun to publish. In look- 
ing over this interesting, little pub- 
lication I came upon the column 
headed “Despondent Club.” Now 
ordinarily this heading would arouse 
the interest of the most casual 
reader, but for me it had an espe- 
cial interest, because I happen to 
know of one occasion when Dave 
Farquhar was particularly despond- 
ent himself. That occasion was 
during boat trip on the Ohio river 
at the recent National Sheet Metal 
Contractors’ convention at Louis- 
ville. I have hesitated a long time 
about mentioning this particular in- 
stance, because I was afraid Dave 
might voice his objections. But now 
I’ve decided to speak, let the con- 
sequences be what they may. 

While on the boat trip Frank 
Sweeney and Dave-were talking to 
Henry Smith. Harry Stanyer 
slipped up, handed the star sales- 
man of the Berger Manufacturing 
Company and Dave each a bottle 
and whispered to them that they 
might have it all. They had not 
gotten over their surprise at Mr. 
Stanyer’s generosity when an officer 
touched them on the shoulder. 

“TI understand that you have a 
bottle of forbidden liquor in your 
pocket, so I will have to lock you 
both up in a cell.” 

The prisoners were furious. They 
hated everyone, but hated the Texas 
secretary in particular, so when that 
gentleman went down to sympa- 
thize with them, Mr. Sweeney said: 
“Officer, that is the man who gave 
us the hooch,” and before Stanyer 
could protest he found himself a 
fellow-sufferer with Sweeney and 
Farquhar. 

Soon Richardson came down to 
console them and while he was 
standing close to the cells, Farquhar 
slipped a bottle in his pocket, and 
turning to the officer and pointing 
to Richardson, said: “There is the 
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man who has the whiskey.” <A 
search by the officer followed and 
revealed that the first prisoner had 
told the truth. But there were no 
more cells and the officer was won- 
dering just what to do with the 
latest offender when E. O. Woods 
came down, opened up a bottle and 
showed the officer that it contained 
nothing but colored ginger aie. 

Anyhow, the Tee & Bee Register 
is a very interesting little house or- 
gan and | want Dave to know how 
much I appreciate his sending it on 
to me. 

ok 7K a 

A negro laborer employed by Jim 
Shouldice of Battle Creek, Michi- 
gan, decided to enlist. Entering a 
recruiting oftice to join the army he 
was asked by the desk sergeant, 
“Would you like to join the cav- 
alry ?” 

Negro: “No suh boss, ah don’t 
want to join the cavalry.” 

“Why not?” 

“Well, suh boss, ah tell yuh; 
when that bugle blows retreat ah 
don’t want no hoss ahanging onto 
me. 








A. A. Glessner, Hart and Cooley Com- 
pany, and A. H. Kahlenberg of 
Friedley-Voshardt Company 
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The Significance of the Em- 
ploye Outing 
HE vacation and picnic season is on. On another 
page in this issue there is described an outing which 
a large sheet metal contractor tendered his employes, 
their wives and children. The venture was so successful 
that this particular contractor has determined to make 
the outing for his employes an annual affair. Therein 
he shows his unusually good judgment. 

Money spent in showing employes that their services 
are appreciated is money very well invested indeed. It 
works for a better relationship and understanding be- 
tween employer and employe. It produces the spirit of 
codperation and brings the human element of the organ- 
ization to the fore in a way that cannot be accomplished 
otherwise. 

We hear men tell their employes that they are not 
interested in any particular employe’s welfare. An 
attitude of this kind is based upon false reasoning. No 
employer can hope to get the best work out of an em- 
ploye when the employe is imbued with the idea that the 
individual in an organization is of no consequence. The 
individual of any organization, no matter how large, is of 
consequence, because the complete working body as a 
whole is made up of several individual entities, working 
and coéperating with one another to attain a common 
end. As soon as one of the individual entities fails to 
carry his end of the load, the organization suffers 
through loss of business and profit. 


After all employes are human beings. They react to 
different kinds of treatment the way all human beings 
do. If they are treated badly by their employers, their 
work becomes a matter of doing just enough to get by 
and no more. They become clock watchers, while any 
thought or ambition to advance the interests of their 
employers ceases to occur to them. In fact, they per- 
ceive no reason why they should do more than enough 
to get by. 

All work requires the use of the brain, and if the 
mind of the employe is not in a tranquil state, the 
amount of constructive work he is able to do will be 
materially lessened. If this fact were not true, why 
would large employers of labor be interesting themselves 
more and more in forms of recreation for their em- 
ployes? Why would these same employers be con- 
stantly concerned about the number of hours their 
employes should work to give the best they have? 

The sheet metal contractor whose story is told con- 
cerning the outing which he tendered his employes 
recently is to be highly commended for his action. He 
made a considerable expenditure out of the profits of 
the firm to show his employes that he is appreciative of 
the good work which they are constantly doing for him. 
He recognizes the fact that the success of his organiza- 


tion is closely related to the success of his individual 
workmen. He knows that if they are happy in their 
work they are going to produce their best. 





President Langenberg in the 
St. Louis Globe-Democrat 


HE St. Louis Globe-Democrat is now running a 

series of articles on warm air heating by E. B. 
Langenberg, President of the National Warm Air Heat- 
ing and Ventilating Association. These articles appear 
in the home building section each Sunday. 

It is altogether fitting and proper that a series of arti- 
cles of this type should come from the pen of the man 
who is at the head of the organization which is now 
under contract with the University of Illinois for the 
conduct of the research work that is being carried on 
in the warm air heating system. 

If anyone-should know what is the latest information 
on the installation of warm air furnace systems it is the 
president of the National Warm Air Heating and Venti- 
lating Association. He is in touch with all of the activi- 
ties of that organization at all times. He knows what 
is going on at the University of Illinois with relation to 
the warm air heating system, and consequently any 
information about the warm air heating system that gets 
into the hands of the public from this source is bound 
to be as accurate as it can be made. 

President Langenberg’s activity in this respect is to be 
commended. At the December meeting of the National 
Warm Air Heating and Ventilating Association and at 
the April meeting of that organization at St. Louis a 
great deal was said about how the associate members 
should go to editors of the papers in their local com- 
munities and prevail upon these men to accept stories 
for publication about the warm air heating system. It 
is very gratifying, therefore, to know that the President 
of the organization which has advocated this course of 
procedure for its associate members is setting the good 
example by practicing what he preaches. 

The series of articles by President Langenberg have 
extended over a period from May to July, and the 
prospect of their continuing on through the months of 
August and September is very good. The articles them- 
selves are descriptive of the warm air heating system 
and very comprehensive. President Langenberg’s 
worthy example should be followed by warm air furnace 
installers in cities throughout the United States. Should 
it so happen that you do not feel yourself sufficiently 
well enough informed concerning the warm air heating 
system to make a comprehensive article for publication 
in your local paper, a word sent to the headquarters of 
the National Warm Air Heating and Ventilating Asso- 
ciation or to AMERICAN ARTISAN stating your require- 
ments will bring the desired information. 
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Furnace Makers Should Compel Dealer 


to Demonstrate Ability to Install Correctly 


No Furnace Should Be Sold to Dealer 
Who Cannot Successfully Pass Test 


By Max Tuom, Head of Furnace Department H. M. Tovar Company, Port Huron 


A* ERICAN ARTISAN is to be com- 
mended on the class of reading 
matter appearing in its pages, but I 
wish to explain my views on a 
phase of the warm air heating in- 
dustry on which, so far, I have 
never had the pleasure of learning 
the views of other installers. 


on me I am led to believe they are 
more concerned about volume of 
sales than they are about getting 
furnaces put in correctly. 

For this attitude the policy of the 
manufacturer is directly responsible. 
Here’s an illustration. 

I am busily engaged in planning 
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Warm air furnace installed in the Port Huron, Michigan, Golf Club. 


The thing that I’m getting at is 
that the manufacturer, in my esti- 
mation, does not pay enough atten- 
tion to the ability of an installer to 
put furnaces in correctly before 
selling. From the manufacturer’s 
salesmen’s attitude when they call 


a Standard Code installation when 
I am interrupted by the entrance of 
a salesman, who introduces himself 
as Mr. Blank, of the Heat-em-all 
Company. Mr. Blank is always as- 
sured a courteous welcome in our 
office. We feel that a good sales- 


man can teach us something in the 
approach and presentation of his 
line that we may use to our advan- 
tage at some time, hence the cour- 
teous welcome. 

Mr. Blank is, of course, anxious 
to place the Heat-em-all line with us 
and quotes me facts and figures that 
should interest me and make me 
look upon his line with favor. 

He says, “I have found that your 
concern does the largest heating 
business in the vicinity, and we are, 
therefore, very anxious to place our 
line with you.” 

Now, here’s my main bone of 
contention. In all his selling argu- 
ments Mr. Blank never mentions 
that he has not investigated our 
ability to plan and install a real 
warm air heating system. He never 
mentions that he has not investi- 
gated and found that we sell our 
jobs at a price that insures us a fair 
margin of profit, enabling us to meet 
our obligations. All his investiga- 
tions have been solely to ascertain 
the volume of business we do and 
our ability to pay our bills.» So we 
assume that if he should take an 
order from us, it would be accepted 
by the Heat-em-all Company after 
their credit department had passed 
on our credit. 

The point I am trying to bring 
out is that the furnace manufacturer 
does not apparently care for the 
ability to plan, install and service a 
real warm air heating system on the 
part of their prospective dealer so 
much as for his ability to give them 
volume and to pay their bills. 

To prove the above statement let 
me cite a case in our city. A man 
who never saw a furnace installed 
or even used one in a house of his 
own started selling furnaces. The 
first line he handled was a cheap 
competitive type. Then he switched 
to a high-grade line made by a long 
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Showing overhead forced warm air ducts as they are arranged to heat the locker room of the Port Huron, Michigan, Golf 
Club. Installed by the H. M. Tovar Company, Port Huron, Michigan. 


established company. Then he went 
back to a line that was even worse 
than the first one. 
handling a real furnace made by a 
reputable house. His installations 
are horrible and his prices are 
worse. At the prices he obtains for 
his work he has not a sufficient 
margin between cost and selling 
price to make a profit after taking 
out a sufficient amount for installa- 
tion and overhead. He does not get 
a price sufficient to make any guar- 
antee that he may give of any real 
value to his customer. 


At present he is 


I do not make these statements 
without proof or because he is a 
competitor, as competition on a job 
is welcomed by us, because then we 
can show our prospect just how 
much more we offer for the differ- 
ence in price not only now but in 
the years to come. 

Where, I ask you, was the inves- 
tigation of the manufacturer or his 
salesman in this case? We feel that 
there are numbers of good heating 
men who with a little help from the 
manufacturer could build up a real 
heating business. The question that 
puzzles me is why they sell to the 
man who cannot demonstrate his 
ability before being entrusted with 
the responsibility of keeping the 





warm air industry on the plane 
where it belongs. 
As a contrast let me present my 





good friend, “Bob Cammim,” who 
calls on us. I cannot recall a visit 
in which he has not gone over some 
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Basement view showing warm air furnace installed in Port Huron’s entry in 
Better Homes Contest. 
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of our jobs to see if our profit was 
there. Invariably he asks the ques- 
tion, “Are you making any money ?” 
I realize that some installers would 
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did not stay to the end of the meet- 
ing. 

I would not care to be classed as 
a crab, but I do believe that the 





Exterior view of the Port Huron’s entry in the 1926 Better Homes Contest. 


resent this, but when they analyze 
the real salesman’s motive in a case 
of this kind they will find it is their 
interests he is watching as well as 
that of his house. 


A good salesman can offer a real 
service to his customers in the way 
of passing along information on the 
manner that successful installers in 
his territory conduct different 
phases of their business. 

I present the case of “Small 
Brothers,” builders of moderate- 
priced homes, built by them to sell. 
They buy their heating systems di- 
rect from the manufacturer and in- 
stall them themselves. The same 
size furnace is placed in every house 
whether it is 24 by 34 feet or 28 by 
46 feet. The same size registers 
and warm and cold air runs are 
placed on every job. 


We read a great deal about the 
manufacturer doing all that is pos- 
sible to elevate the warm air heating 
industry to a higher plane. Where 
does this manufacturer do any ele- 
vating. Last winter I attended a 
meeting in a nearby city to hear an 
address by Professor Day and I no- 
ticed in attendance the head of this 
same factory. I also noted that he 


makers of warm air systems could 
exercise greater care in their selec- 
tion of representatives. We might 
be passed up by some, if that were 
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F. Meyer & Brother 
Company, Peoria, Out 
with New Catalogue 

F. Meyer & Brother Company, 
Peoria, Illinois, has recently issued 
its latest “Handy” furnace pipe 
catalogue No. 45. This catalogue 
is an &86-page, fully illustrated 
booklet, giving a complete list of 
Handy furnace pipe and fittings, to- 
gether with prices. 

In addition to showing a complete 
line of Handy furnace pipe and fit- 
tings, the catalogue gives informa- 
tion concerning sheet metal con- 
tractors’ tools and supplies. 

A copy of the Standard Furnace 


.Code is also included in the cata- 


logue, making it a convenient and 
reliable reference. 

If you have not already received 
your copy, write for catalogue 
No. 45. 

International Heater Opens 
New Warehouse at 59th 
Street, New York. 

The International Heater Com- 
pany, Utica, New York, has opened 
a new and more spacious warehouse 





Battery of warm air furnaces installed in the building of the Rich Poster 
Advertising Company, Port Huron, Michigan. 


the case, but we would continue to 
install furnaces so that we could 
meet our customers on the street 
with our heads up. Let’s hear the 
opinion of others. 


at 641 West 59th street, New York 
City. 

This new warehouse is centrally 
located and from it can now be 
made immediate delivery of boilers, 
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radiators, specialties, furnaces, one- 
pipe heaters and repairs. Deliveries 
to the New York City district, how- 
ever, will be handled through the 
office of the company located in the 
Fisk building at Broadway and 57th 
street, New York. 





Underwriters’ Laboratories 
Announce New 
Listing of Oil Burners 

New listings of oil burners for the 
month of July have been made by 
the Underwriters’ Laboratories. 
They are as follows: 

Domestic Burners 


Security, Model S, The Security 
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Stove & Manufacturing Company, 
Kansas City, Missouri. 

Rayfield, Model L, Rayfield Man- 
ufacturing Company, Chicago, Illi- 
nos. 

Johnson, Type 26A, S. T. John- 
son Company, Oakland, California. 

Silent Automatic, Type A, Silent 
Automatic Burner Corporation, De- 
troit, Michigan. 

Paramount, Type D. 

Field, Tye L, Field Engineering 
Company, Chicago. 

Summerheat, Type S, The Beck- 
with Company, Dowagiac, Michigan. 
Industrial Burners 

May, Type C, May Oil Burner 
Corporation, Baltimore, Maryland. 


Cleveland Soon to Adopt Standard 
Furnace Code 


Committee Representing Warm Air Heating Men Has 
Already Obtained Favorable Attitude of Builders’ 
Exchange Directors 


NCE again the Standard Fur- 

nace Code scores. On the 
building page of the Cleveland Plain 
Dealer Sunday, July 18, 1926, there 
appeared the following article rela- 
tive to the coming adoption of the 
Standard Furnace Code by the city 
of Cleveland. 

“A movement to have Cleveland 
adopt a Standard Furnace Code for 
the installation of warm air fur- 
naces received the approval of the 
Builders’ Exchange directors at 
their latest meeting. 

“The code which it is proposed to 
have incorporated into the Cleveland 
city building ordinance was ex- 
plained to the Builders’ Exchange 
board of directors by H. S. Sharp, 
who represented the heating inter- 
ests back of the measure. The 
measure is modelled after the Stand- 
ard Furnace Code adopted by the 
various organizations. 

“While not passing on the tech- 
nical features of the code, the direc- 
tors expressed a belief that standard 
regulations would be in the interest 
of better building and would reduce 
the amount of cost required for op- 
erating heating appliances of this 
character.” 





All of the manufacturers of 
warm air heating equipment and the 
more progressive warm air furnace 
installers of Cleveland have united 
their efforts for many months to 
bring about the adoption of the 
Standard Furnace Code in Cleve- 
land. Mr. Sharp, who is the city 
sales manager of the Henry Fur- 
nace & Foundry Company, was se- 
lected as spokesman for the commit- 
tee representing the warm air heat- 
ing industry that waited upon the 
board of directors of the Builders’ 
Exchange. That committee has had 
many sessions with the city officials 
and members of the city council. 

Now that the approval of the 
board of directors of the Builders’ 
Exchange has been definitely re- 
ceived, there is every reason to be- 
lieve that the Standard Furnace 
Code will be in force in the city of 
Cleveland in the very near future. 

The work of the committee in 
getting the favorable attention of 
the Builders’ Exchange is very 
commendable indeed. However, in 
fairness to all concerned, it is fitting 
and proper that mention should be 
made of the preparatory work which 
the leading Cleveland furnace manu- 
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facturers have done through edu~ 
cational advertising in the Cleveland 
newspapers for several years past. 


This advertising has gone into de- 
tail in emphasizing the value of cor- 
rect installation of warm air fur- 
naces. It has also explained in 
detail the function of the cold air re- 
turn, what humidity means and 
other important pertinent points. 
All of this preliminary work was 
necessary and has been a great fac- 
tor in making the work and accom- 
plishment of the present committee 
possible. 

This news will be a big encour- 
agement to warm air furnace men 
in other large cities. Cleveland, it is 
thought, is to date the largest city 
in the country to have taken steps 
to have the Standard Code adopted, 
Indianapolis, Indiana, and Colum- 
bus, Ohio, running close seconds, 


Arnt Hendrickson, Minneapolis, 
Former Salesman, Now Making 
Good in His Own Sheet Metal Shop 


It is very gratifying to learn that 
ambition has carried a man through 
the successive stages of apprentice- 
ship and salesmanship and from 
thence on into the realm of business 
for himself. This is what has oc- 
curred in the case of Arnt Hen- 
drickson. Mr. Hendrickson was 
formerly a salesman for the Water- 
man-Waterbury Company. About 
a year ago he determined to go into 
business for himself. 

He has now a modern sheet metal 
shop located at 3840 Third Avenue 
South, Minneapolis, Minnesota. He 
has two men working for him in 
this shop, and although he has been 
in business only a year, he has 
worked up a very encouraging trade 
for himself. Mr. Hendrickson 
makes all his own patterns. 


Wants Patterns for Fancy 
Electric Display Signs 
To AMERICAN ARTISAN : 
Please furnish us with patterns 
for fancy electric display signs. 
Very truly yours, 


Cuas. Sauctrer TIN SHOP. 
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Figure 1—Retail Hardware Dealer Making a Two-Bagger at the Recent Chicago Hardware Picnic. Figure 2— 


Exciting Moment During the Game. 


Thrower Makes a “Ringer.” Figure 4—Starting on a Home Run. 
Chicago Retail Hardware Men, Their Wives and Kiddies During Recent Outing. 


Getting the Most 
Out of Your 
Display Windows 

Modern retailing calls for the 
fullest use of the window as an ad- 
vertising medium. If your windows 
are small, poorly lighted, or if you 
have no facilities at hand to make a 
proper display, make a point to im- 
prove them. Patent interchangeable 
display stands, etc., can be pur- 
chased nowadays at a small cost, and 
they more than pay for themselves 
in a few months by the wider range 
of display effects possible to obtain 
with them. 

Also have the architecture of your 
windows changed until they are 
properly suited to display purposes. 
If they are fitted with small panes 
broken up by many sashes, tear 
them out and put in larger plate 
glass, which allows plenty of light 
and does not hinder the vision. 

One of the ways for obtaining 


good window effects is by using 
built-in plate mirrors at the end of 
the window. The mirrors reflect 
both light and merchandise and 
create the illusion of great length. 
Many of the store windows in large 
cities are built in this manner and 
the better effect in display gained 
by such a window makes it worth a 
reasonable expense in altering old- 
style windows for the retailer in the 
small town. 
National Hardware 
and Manufacturers 
Convene at Atlantic City 

The next convention of the Na- 
tional Hardware Association and the 
American Hardware Manufactur- 
ers’ Association will be held at At- 
lantic City, New Jersey, October 
19 to 22, 1926, inclusive; the open- 
ing meeting will be held on Tues- 
day evening, October 19th. 

The Ambassador Hotel will this 


Camera Caught Salesman “Stealing Second.” Figure 3—Champion Horseshoe 
Figure 5—Luncheon Time at Klein’s Grove for 


year be the official headquarters of 
both associations. New, fireproof 
and commodious, the convention fa- 
cilities of the Ambassador are such 
that the members of both Associa- 
tions can be readily accommodated, 
with adequate provision for meet- 
ings, entertainment. and informal 
business contact. 

The officers of both associations 
are cordially codperating to make 
the October convention the most in- 
teresting and successful in recent 
years, and to this end have in course 
of preparation a program of busi- 
ness and pleasure which will make 
strong appeal. 

Arrangements will be made with 
the Trunk Line Passenger Associa- 
tion whereby members may on the 
Certificate Plan secure transporta- 
tion on the basis of fare-and-one- 
half for the round trip. Details will 
be covered later. 

The Ambassador Hotel has made 
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“| Make money selling 


‘Healthful heat / 


The homeowner is demanding heating apparatus that will furnish correct 
moisture as well as correct temperatures. He has learned that proper 
humidity is just as essential as even heat to healthful living. 


This new demand opens a profitable market for Sheet Steel contractors. 
Where a warm air furnace is used ample sized flues of Sheet Steel, as 
provided under the New Standard Code, can be arranged so as to furnish 
the correct quantity of warm air at all times with the proper moisture 
for health and comfort. With hot water or steam radiators the necessary 
humidity can be supplied by the use of Sheet Steel radiator covers. These 
covers are provided with proper humidifying apparatus and can be had in 
designs and finishes to harmonize with the most elaborate furnishings. 


This is just typical of the many uses of Sheet Steel, which are being 
developed by the Sheet Steel Trade Extension Campaign. This dominating 
advertising goes to more than ten million of America’s best buyers. It 
reaches every class—building owners, architects, engineers, homeowners 
and housewives. 


You would be interested in reading our booklet,‘““THe Service or SHeet STEEL 
TO THE Pustic.” It deals in detail with the many modern 


uses of Sheet Steel for business, home and farm buildings. TEC) 
Send for a copy. . 


SHEET STEEL TRADE EXTENSION COMMITTEE ___ This trade-mark stenciled 


- galvanized Sheet Steel is 

~ Y efinite ance to th 

Ouiver BuiLpinc, PittsBuRGH, PENNSYLVANIA. _ fi&linite insurance to the 
branded is of prime quality 
—full weight forthe gauge 


3] = T } 1} stamped on the sheet —never 
—— 7 | C | a less than 28 gauge — and 
— | a that the galvanizing is of 

—— | u — = the full weight and quality 


established by the Surer 


F O ~" Ss E 4 Vv ICE ay AT 


Comm™r TTRE Specification, 

















Say you saw it in AMHRICAN ARTISAN—Thank you! 
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very low special rates. As a very 
large attendance is expected at the 
convention, it is urged that reserva- 
tions be made immediately, direct to 
the Ambassador Hotel. 





Wants Repairs for Furnace 
Made by American Warming 
& Ventilating Company 


To AMERICAN ARTISAN: 

Can you tell me where to secure 
repairs for furnaces made by the 
American Warming and Ventilating 
Company in 1898. This firm was 
located at 435 Wabash Avenue, 
Chicago. Very truly yours, 

H. M. FInpiinc. 





National Credit Men 
Want Standard Terms 
in Paying All Bills 

There is much talk about stand- 
ardization but few concrete results 
in dollars, R. H. Hitchcock, chair- 
man of the Credit Policies and 
Methods Committee of the National 
Association of Credit Men, said in 
making public a resolution passed 
by his committee. 

“Standardization has become a 
fetish with groups of business men 
and manufacturers,” Mr. Hitchcock 
said, “but the idea ends so often 
with merely lauding any such plan. 
We need greater codperation and 
contact to obtain standardization, 
particularly in terms of paying bills 
which now result in so many bad 
accounts and losses through costs 
of collections.” 

“The National Association of 
Credit Men approves heartily of 
every possible plan and effort for 
the elimination of waste,” the Com- 
mittee’s resolution reads. “The As- 
sociation recognizes that waste is 
one of the big factors in high costs, 
and in order to reduce costs and to 
help the national income to go as 
far as possible in the absorption of 
production, waste must be attacked 
from every. possible direction. 

“It is entirely possible to save a 
great deal of inconvenience and 
waste by a standardization of terms. 
In matters of business instruments 
and business methods simplification 
is largely possible. This committee 
has been instructed to consider the 


AMERICAN ARTISAN 


subject and to codperate with or- 
ganizations that have been organ- 
ized especially for waste elimina- 
tion, or are codperating with one 
another for this purpose.” 





Installment Selling Requires 
Extreme Vigilance of 
Credit Manager 


The enormously increased amount 
of installment selling has produced 
a vast change in the retail credit 
structure requirements. More ap- 
parent than ever before in the his- 
tory of retail selling has become the 
need for a bureau of ledger expe- 
rience exchanges. 

Passing impartial judgment upon 
the credit standing of any particular 
citizen of a given community has 
not in the past been one of the 
easiest ways of making a living. 
And yet that is precisely what each 
and every merchant is called upon 
to do. It must not only be done, 
but done judiciously, so that neither 
party to any business contracted be- 
tween them is caused to suffer. 

In these days when the customer 
has so many different demands con- 
fronting him appealing to him for 
a share of his earnings, it requires 
a pretty level head to keep one’s 
balance—keep from contracting for 
more weekly payments than our 
income will permit. 

Therefore a central department 
where the ledger experiences of 
each merchant would be available to 
all members of the group at all 
times would be an extremely help- 
ful aid to the credit manager who 
allows credit. 

The credit rating association is 
all right as far as it goes. But to- 
day a customer could go the rounds 
of a community and within a week 
contract for more weekly payments 
than he would be able to discharge 
in a month. 

United Alloy Steel 
Merges with 
Central Steel Company 

A merger of the Central Steel 
Company and the United Alloy 
Steel Corporation has been an- 
nounced. 

The new steel merger, represent- 
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ing an $80,000,000 consolidation 
under the name of Central Alloy 
Steel Corporation, was approved by 
the directors of both companies. 
Common stockholders of the Cen- 
tral Steel Company will receive 24% 
shares of new stock for each share 
now held, while common stockhold- 
ers of the United Alloy Steel Cor- 
poration.will receive a share for 
share exchange. F. J. Griffiths will 
be chairman of the board; C. E. 
Stuart, president and treasurer, and 
B. F. Fairless, vice president and 
general manager. 


gal Comin 















National Hardware Association con- 
vention, Atlantic City, New Jersey, 
October 19, 20, 21, 22; headquarters, 
Ambassador Hotel; Charles F. Rock- 
well, 342 Madison Avenue, New York, 
secretary-treasurer. 


American Hardware Manufacturers 
Association convention, Atlantic City, 
New Jersey, October 19, 20, 21, 22, 
1926; headquarters, Ambassador Ho- 
tel; Charles F. Rockwell, 342 Madi- 
son Avenue, New York, secretary- 
treasurer. 








! Retail Hardware Doings 


Arkansas 

Rufus T. Buie and Tom Sadler of 
Rison have purchased the hardware 
stock of Dr. A. B. Robertson at that 
place. The firm will hereafter be known 
as the Sadler-Buie Hardware Company. 

W. W. Miller has sold his hardware 
store at Erie to E. L. Francis and 
A. Hawk. 











Indiana. 


Jacob Lowery and McClure have pur- 
chased the McDowell Hardware Store, 
216-218 Fifth Street, Logansport, from 
Harry and Charles McDowell. 

Iowa 


Frank Schaefer’s hardware store at 
Washburn has been damaged by fire. 

William Crichton and Son, hardware 
dealers at Leon, have sold their business 
to Rakes and Company of Corydon. Ray 
Rakes will be in charge of the store. 

The M. B. Lendved Hardware Com- 
pany of Clintonville have started con- 
structing a new store building. They 
recently purchased the lot owned by the 
Clintonville Mercantile Company, just 
north of the Felshow Tea Rooms. 
building will be one story with full base- 
ment and 30 by 100 feet, brick construc- 
tion and modern in every detail. 

Kansas 

Parker Noll and Stricker Hardware 
have sold their business at Highland to 
C. H. and Henry Corbet. 

Viola Lumber and Hardware Company 
of Viola has been incorporated with a 
capital of $25,000. 
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The mark of superior quality on Galvanized Steel Sheets 


Announcing INLAND 
TEC” Master Brand Sheets 








Copper 


Alloy Steel for 
Exposed Uses 


For all exposed uses‘or 
wherever an extremely du- 
rable galvanized sheet is re- 
quired we recommend and 
urge the use of Inland Cop- 
per Alloy Steel as a base for 
Master Brand Sheets. 

Tests and usage prove 
that CopperAlloy Steels last 
much longer than regular 
open hearth steels. 

“TEC” Master Brand gal- 
vanized sheets made with a 
Copper Alloy base will give 
the utmost in service. 


saps Se, 
Sep o 











Contributing Member 


SHERLSlERS 


ON COMMITTE 


IMULTANEOUSLY with the announcement by 

the Sheet Steel Trade Extension Committee of the 
“TEC” (Trade Extension Committee) Master Brand, 
these sheets are made available by the Inland Steel 
Company. 

The Inland Steel Company, as one of the cooperators 
in the movement for higher quality and broader mar- 
kets, is licensed to use this mark. 

The Master Brand mark signifies that the sheets bear- 
ing it have been manufactured under the exacting 
specification of the Trade Extension Committee and 
are subject to constant inspection and test. This specifi- 
cation is the result of years of careful thought and study 
by leaders in the industry. 

The Inland Steel Company, long noted for the qual- 
ity and uniformity of its sheets, whole-heartedly 
subscribes to the Committee's specification and adds 
the Master Brand mark as a further indication of its 
desire to contribute to the raising of quality standards 
in the industry. Inland Master Brand sheets carry a 
double assurance of uniform quality and can be im- 
mediately identified as they will also carry the Inland 
brand. Upon request we will supply complete infor- 
mation about Master Brand sheets. 


an Se, 

oa rn ° 

INLAND STEEL COMPANY 
General Offices: First National Bank Building, Chicago 


Works: Indiana Harbor, Ind., Milwaukee, Wis., Chicago Heights, IIl. 


Branch Offices and Representatives 
St.Paul Seattle St.Louis SanFrancisco Salt Lake City 
Milwaukee Kansas City New Orleans Los Angeles 


When writing mention AMERICAN ARTISAN—Thonk you! 
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Instead of Declining, Iron and Steel De- 


mands for July Increase Over June 


Pig Iron Market Is Quieter—Prices Climb 
as Activity Develops in Nonferrous Market 


USTOMARY midsummer dull- 

ness not only is strikingly ab- 
sent in iron and steel but demand is 
giving every evidence of further ex- 
pansion. 

Almost universally, mill specifica- 
tions in July to date are reported 
well ahead of June which developed 
an exceptionally good volume for 
that month. 

Shipments also are heavier than 
last month or of July, 1925. More 
producers are finding their July 
business both in shipments and pro- 
duction the best in their history; 
others go back to the war period for 
a parallel. 

Requirements which iron and 
steel producers are being called up- 
on to supply are especially well di- 
versified and balanced among the 
leading consuming channels with the 
possible exception of the railroads. 

Steel production is showing an 
upward tendency which is almost 
beyond precedent for this time of 
the year. 

The Steel corporation has lifted 
its operations to about 87 per cent 
of ingot capacity while independent 
companies are averaging 78 to 79 
per cent, making an average of ap- 
proximately 82 per cent. 

The Youngstown district is work- 
ing at 79 per cent of steel capacity, 
a gain of 7 per cent in the week 
while Chicago is keeping above the 
general average at 85 to 90 per cent. 

Finishing mills have good pros- 
pects for keeping up on this basis 
into August. In July, 1915, the high 
record year for total steel output, 
the works operated around 65 per 
cent of their total capacity. 


Copper 

Opening the week at 14.10 cents, 
delivered Connecticut, in two days 
the price on copper had jumped to 
14.25 cents, where it remained 


strong. 


Consumers appeared anxious to 
get metal during the advancing mar- 
ket but demand calmed down later. 

The higher market led to in- 
creases of ™% cent and % cent in 
the prices of copper wire, seamless 
tubing and all brass, copper and 


nickel-silver products. 
Zinc 

Strength continued through the 
week in the zinc market with prices 
steady for prompt August at 7.50 
cents to 7.55 cents, East St. Louis. 

Sales were rather heavy early in 
the week but the market was quiet 
later on. 

High grade zinc was advanced to 
9.00 cents, prompt, delivered East. 
Lead 

Lead was extremely active, and 
the American Smelting & Refining 
Co. advanced its price to 8.50 cents 
New York. This action brought a 
general flurry in buying for a day 
or two, with prompt August metal 
quoted 8.45 cents to 8.50 cents, East 
St. Louis, and 8.60 cents to 8.65 
cents, New York, before the week 
was over. 

Inquiry continued good thereafter 
at practically the same levels. On 
July 17 the price of lead sheets ad- 
vanced 1% cent per pound. 

Tin 

The London tin market saw one 
or two sharp advances during the 
week, and the domestic market re- 
acted accordingly. 

Trading, however, was unusually 
dull, no sales of consequence being 
reported all week. 

The high figure for the pertod 
came with spot Straits quoted 63.75 
cents. 

Old Metals 

Wholesale quotations in the Chi- 
cago district, which should be con- 
sidered as nominal, are as follows: 
Old steel axles, $17.50 to $18.00: 


old iron axles, $24.00 to $24.50; 
steel springs, $18.50 to $19.00; No. 
1 wrought iron, $13.00 to $13.50; 
No. 1 cast, $16.00 to $16.50, all per 
net tons. Prices for non-ferrous 
metals are quoted as follows, per 
pound: Light copper, 9 cents ; zinc, 
5 cents, and cast aluminum, 19 
cents. 

Solder 

Chicago warehouse prices on 
solder are as follows: Warranted 
50-50, $40.50; commercial 45-55, 
$38.00, and plumbers’, $35.50, all 
per 100 pounds. 

Pig Iron 

Vagaries still are noted in the pig 
iron market. Four or five sellers 
of foundry and malleable iron are 
adhering firmly to $18.50, base, as 
minimum, but others are quoting 
$18, and one or two others are cut- 
ting that by 25 and 50 cents, creating 
a spread of $1 in the market. Sales 
at $18.50 usually are in carloads, or 
100 tons. The market for basic is 
quiet; usual quotations are $17.50 
to $18, valley. 

Sales of northern malleable and 
No. 2 foundry have dropped to the 
level that might be expected follow- 
ing the buying movement approxi- 
mating 500,000 tons, chiefly for 
third quarter ‘but including a round 
tonnage for fourth quarter delivery. 

Northern iron is unchanged at 
$21, Chicago furnace. 

Eight of the ten merchant stacks 
in this district are active. Spot sell- 
ing is negligible. 

At Birmingham further buying 
has added materially to orders for 
third quarter pig iron. 

Quotations are firm at $21 base, 
furnace. 

Large melters have been in the 
market, some inquiries have been 
made for fourth quarter, but there 
is no announcement as to sales. 
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E Dicclhmann, 


TRADE MARK ALL JOBBERS HAVE 
THEM OR CAN GET 
THEM FOR YOU 







INSIST UPON 
DIECKMANN 
ELBOWS AND SHOES 

























The Ferdinand Dieckmann Co. Ciscicnst: on 


PERFORATED METALS EVERYTHING USED IN 








SHEET METAL WORK 


A Complete Stock Insures 
Prompt Shipment 





In Steel, Zinc, Brass, Copper, Tinplate, etc. In our warehouse you will find one of 
For All Screening, Ventilating and Draining 
EVERYTHING IN PERFORATING METAL the most complete stocks in the country. 


THE HARRINGTON & KING PERFORATING (0 Not only complete as to quantity but 
cae vena Sencaett ene at selected by men who have had many 
years of experience. 














Memorial Monuments There are 12 men in our employ who 
Wits for Pelecs end have been with us a total of 261 years— 
Illustrations an average of 22 years per man. It is 


Gerock Bros. Mfg. fo the knowledge resulting from this expe- 


rience that we offer you in Osborn 


Sheet wr ee Service. 








an : 
STATUARY | 
T e \ AN te fae > | ] ‘ , } 
1252 So. Vandeventer Ave’ he J. M. Hs : os et CO | 
St. Louis, Mo., U. S. A. Suffalo rrehouse 64-68 Rapin Street 











Mention AMERICAN ARTISAN in your reply—Thank you! 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing Western Hardware and Metal prices corrected weekly. 








PIG IRON 
Chicago Foundry.......... $21 00 
Southern Fdy., No. 2....... 27 O01 
Lake Superior Charcoal. 29 04 
ee PTT ree 21 00 


FIRST QUALITY BRIGHT 


TIN PLATES 
Ic peas 112 sheets. ..$25 10 
TK BOBS. ccccccccccces 29 60 
Ixx 20x28 56 sheets. 16 20 
TXXX 20x28......-2eeenee 17 55 
TIXXRK 20x28. .... 0. ee ees 18 956 


TERNE PLATES 
Per Box 


IC 20x28, 40-lb. 112 sheets..$27 90 
[X 20x28, 40-Ib. 112 sheets.. 30 90 
IC 20x28, 25-lb. 112 sheets.. 22 20 
IX 20x28, 25-lb. 112 sheets.. 25 20 
IC 20x28, 20-Ib. 112 sheets.. 20 25 
[V 20x28, 20 lb. 112 sheets.. 23 00 
IC 20x28, 15-Ib. 112 sheets.. 16 55 


“ARMCO” INGOT IRON PLATES 


No. 8 ga. up to and including 
% in.—100 Ibs. $4 


Cokes, 80 Ibs., base, 20x28.$12 60 
Cokes, 90 Ibs., base, 20x28. 12 80 
Cokes, 100 Ibs., base, 20x28. 13 00 
Cokes, 107 Iibs., base, Ic 
S —— 

okes, 135 Ibs, 1A 

20x28 _— 
Cokes, 155 Ibs., base, 56 

ston hud dmehhiaetees 8 70 


BLUE ANNEALED SHEETS 


Base 30 GOvccecs per 100 Ibs. $2 80 
“Armco” 10 ga..per 100 Ibs. 4 00 


ONE PASS COLD ROLLED 


BLACK 
per 100 Ibs. $3 90 
95 
4 00 
4 05 
410 





6 70 
4 60 
. 4 65 
. 4 80 
/ 4 95 
3 bt 
RB per’ + per 100 Ibs. 6 75 
BAR SOLDER 
Warranted 
50-50 ...... per 100 Ibs. 40 50 
Commercial 
46-66 ....... per 100 Ibs. 38 00 
Plumbers --Per 100 lbs. 35 50 
ZINC 
ee Geel J. beak yond keek en aes $8 50 
SHEET ZINC 
Cash Lots (600 Ibs.)........ $13 75 
Sheet Lots... 1... ccceccces 14 75 
BRASS 
Sheets, Chicago base........ 19%c 
Tubing, brazed base........ 27% Cc 
SE TOGD cis ccwccecesesians 19%e 
OS Perret 19%ec 
PROGR, BOSD ccccccsescvesess 17%c 
COPPER 
Sheets, Chicago base........ 22%c 
i MD: <oeb peaedeocenasoae 22%c 
Tubing, seamless base...... 25%c 
Wire, No. 9 & 10, B & 8 


Ga. 
Wire No. 11, B. & S. Ga....20%c 


HARDWARE, SHEET 
METAL SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES- 
SORIES. 


LEAD 
American Pig .....+«s«e«. $ 9.50 
TP cadi ccs cdvend sundcdegue 10 50 
Sheet 
Full Coils...... per 100 Ibs. 14 00 
Cut Coils...... per 100 Ibs. 14 25 
TIN 
Phe Gi. cccccss per 100 Ibs. 69 00 
mee GR. oe ccceee per 100 Iba. 70 00 
ASBESTOS 
Paper up to 1/16........ 6c per Ib. 
Roll board .........+.. 6%c per Ib. 
Mill board 3/32 to ..6¢ per Ib. 


Corrugated Paper (250 
sq. ft. to roll)....$6.00 per roll 


BRUSHES 
Hot Air Pipe Cleaning 
Bristle, with handle, each.$0 85 
Flue Clean 


Steel only, each........... 1 26 
BURRES 
Coppers Burrs only........... 45% 


CEMENT, FURNACE 


American Seal, 5-lb. cans, net § 45 
American Seal, 50-lb. cans, net 90 
American Seal, 25-lb. cans, net 2 00 
Asbestos, 5-lb. cans net...... 

POCCTR .cccccsecs per 100 Ibs. 7 51 


CHIMNEY TOPS 
Iwan’s Complete Rev. & 
Vent 


UMS cca yes 0s606csecqueewe 
Iwan’s Iron Mountain only... .35% 
BOaMSOTS ci decvoveccicces 30 to 40% 


CLINKER TONGS 


Front Rank, each........... $0 75 
POP GE ci sncStasecreccvess 8 40 


CLIPS 
Damper 
Acme, with tail pieces, 
SE TE, oie caddis chaheces $1 25 
Non Rivet tail pieces, 
Pay “00d do oe dete sn wee 25 


COPPERS—Soldering 
Pointed Roofing 
$ Ib. and heavier..... per Ib. 40c 
BOD. We Soc c 0b bb 0 cocks eods per Ib. 45¢ 


2 Ib. \ 
DY inmtedind aati we emi per Ib. 55c 
1 Oe CPOE vc ch td per lb. 60c 


CORNICE BRAKES 
Chieago Steel Bending 
Se, “i OO ea b Feb db 60:00 oc ogee Net 


CUT-OFFS 


Kuehn’s Korrekt Kutoffs: 
Galv., plain, round or cor. rd. 


standard gauge ............ 40% 
BO ED occ Swe sbe ds cssbdeoc 30% 
DAMPERS 
“Yankee” Hot Air 
7 inch, each 20c, doz....... $1 75 
8 inch, each 26c, doz....... 2 40 
9 inch, each 30c, doz....... 2 75 
10 inch, each 32c, doz....... 3 00 
Smoke Pipe 
Ds 6 okcs cc eciveces $0 35 
CS, MED 4 oduct oeccdcdode 40 
FO a Sree ee 56 
BO SO GM cs coccccccscccs 60 
te ee ere 90 
Reversible Check 
s. he eee? $1 50 
Puy GME Sitctcascabetes 1 70 


DIGGERS 
Post Hole 


Iwan’s Split Handle 


(Bureka) 
-per doz. $14 00 


4-ft. Handle.. 
7-ft. Handle...per doz. 36 00 


Iwan’s Hercules pattern, 
DOF GOS. .ccvccaseccscsece 14 90 


EAVES TROUGH 
Galv. Crimpedge, crated..75 & 5% 


ELBOWS 
Conductor Pipe Milcor. 


Galv., plain or corrugated, 
round flat Crimp. 


Pe. GERM. ccccccccsceguned 65% 
i Ds cagececccceseeceed 60% 
GEM cccccecccccceceen’ 410% 
ey ME basececccceece 10% 


Square Corrugated 


Standard Gauge 
No. 28 Gauge.... 
36 Gauge. ......cs0% 





Portico Elbows 


Standard Gauge Conductor Pipe, 
plain or corrugated. 

Wet wested....csccdeses 70 & 5% 

nested solid..........-. 70 & 5% 


ELBOWS—Stove Pipe 


1-piece Corrugated. Uniform Blue 
“Milcor” No. 28 gauge. 


Doz 

BeGMOM. .. ccccrccecesevvescess $1 15 

SxORE -o. 0c ccvesccrccvcescsove 1 25 

TORRE 5 0.0 cng e Hebenwes me anese 1 75 
Special Corrugated 

Denar. 2. ccd cesceseetnctccvest $1 00 

PAMCR 2 oc cccccccccesesevecces 1 60 


Adjustable—Uniform Blue 


“Milcor’” No. 28 Gauge. Uniform 
Blue. 

BORO «oda 060 se susseeweceoée $1 65 

Sime obo kc ck cds HOR e eee bee 1 75 

TAMER . 0 dci cece s60sbober sods 2 40 


WOOD FACES—50% off list. 


FENCE 
726-6-12% (100 rods)..... $28 68 
1948-6-14% (100 rods)..... 43 62 


FILES AND RASPS 


Heller’s (American) .....- 50-10% 
a ecocessocesosees 0-10% 
APCOGE 2 oc ccsccccescercececes 50% 
Bice” Diamond .......- 40-10-5% 
Pree 50% 
Great Western .......seeeens 50% 
Kearney & Foot...........+++- 50% 
DEOCIOTIERD ccc gesssccceseecse 50% 
Nicholson ..ccccceccccvcceses 50% 
BImMmOMES 2 cccdreccosvcvsccesces 60% 
FIRE POTS 


Otte Bernz Co. 


East of west boundary line of 
Province of Manitoba Canada, 
No. Dakota, So. Dakota, Nebras- 
ka, Kansas, Oklahoma Amaril- 
lo, San Angelo and Laredo, 
TED 000s ceavonde cecectsss 65% 
West of above boundry 61% 


Clayton & Lambert's 


East of west boundary line of 
Province of Manitoba. Canada, 
No. Dakota, So. Dakota, Ne- 
braska, Kansas. Oklahoma, Am- 
arillo, San Angelo and Laredo. 
BWOBAS co ceweccc cocvoecderes 5 
West of above boundary ey 
f 


Geo. W. Diener Mfg. Co. Ea. 
No. 02 Gasolene Torch, 1 
at. i 
No. 0250, Kerosene, or 


Gasolene Torch, 1 qt.. 7 50 
No. 10 Tinners’ Furn. 


Square tank, 1 gal..... 12 60 
No. 15 Tinners’ Furn. 

Round tank, 1 gal..... 12 00 
No. 21 Gas Soldering Fur- 

GG ccvsscteuctascekee 3 60 
No. 110 Automatic Gas 

Soldering Furnace...... 10 50 


Double Blast Mfg. Co. 
Gasolene, Nos. 25 and 36. .60% 


Quick Meal Steve Co. 
Vesuvius, F. O. B. St. Louis 30% 
(Extra Disct. for large 


quantities) 
Chas. A. Hones, Inc. 
Busser Mo. 2. ...cs.sc00% $ 9 00 
Busser No. 2........+s+:% 12 00 
Buzzer No. 22.........+%. 13 50 
Buzzer No. 42.........+++. 15 00 
Buzzer No. 48. .......++++ 19 00 


GALVANIZED WARE 
a (Galv. after made), 
1 


sani dabeweaetnseess < $2 20 
Tubs" (Galv. after made). 
aD. ‘Dvds Vacbacdsseeccth eae 6 35 
WA. Biv ccd owe deeboncecneses 7 00 
GLASS 
Single Strength, A, 25-in, 
BEMOMSED 2. cccccsscoescsess 5% 


Single Strength, A, 34 to 40- 
fm, Brecktet .ccccccvccccctes 82 

Single Strength A, all other 
brackets 

Double Strength A, all sizes. .82% 


Tere eee eee eee ee 


HANGERS 
Conductor Pipe 
Milcor Perfection Wire....25% 


Eaves Trough 
Milcor Eclipse Wire........ 15% 
Mileor Triplex Wire...... 10% 


Milcor Milwaukee Extension 10% 
Milcor Steel {q alv. after 


forming) List plus....12%% 
Milcor Selfiock E. T. Wire, 
That PIGS cece cvsscscceccs 50% 
HOOKS 
Box 
Vv. & B. No. 1, each....... $0 26 
Conductor 
Milecor 


“Direct Drive’ Wrou 
Iron for wood or beet .15% 


Hay 
Vv. & B. No. 1, each........ $0 26 


HU MIDIFIERS 
“Front-Rank,” Automatic 


Im simgle lots ....+«.«++.- 50% 
In lots of 10 or more... .50-5% 
In lots of 25 or more. ..50-10% 
Vapor pans, etc., each..... 50% 
LIFTERS 
Stove Cover 
Competed |... ccsce per gro. $6 00 
BER ..< db coscvn per gro. 4 75 
MALLETS 
Tinners 
Hickory ......+. per doz. $2 25 
MITRES 
Galvanized steel mitres. and 
caps, end pieces, outlets. ...30% 
Mileor 


Galv. one piece stamped. .40% 


NAILS 
Gust .Gbael .. cas cuwe sic teupend $4 35 
Gee BOR. cctweedecss dcmmees 4 35 
Wire 
COMROR noc tac accdambeece 3 15 
Cement Coated.........+..+. 2 25 


(Continued on page 176) 
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The Finest Collection of New GALVANIZED STEEL 
| and Handsome Designs in | BLACK and GALVAN. 
ART METAL BLACK and GALVAN- 


CEILINGS a. TERNE PLATE 








and | We sell the best grades of all — + 
SIDEWALLS f kinds of Sheet Metal. COPPER 
: = Write today for complete catalog. 
is at your oe in selling metal ceilings if you offer the fF : BE Re GER BR oO > . CO . 
new Friedley-Voshardt complete line. : = 
[3 229 to 237 ARCH STREET 
Our new book of 108 pa Pages omens r* a handy manner these WAREROOMS AND FACTORY: 100 to 114 BREAD STREET 
up-to-date patterns a copy of this book is yours for [ PHILADELPHIA, PA. 
the asking. : 4 Manufacturers of “Quaker City” line of Miters, Ends, 





We also specialize in made to order designs. Caps and Outlets 





SUSAN had DU Ee DUCT 
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Write for a copy of our catalog today. EI « Ld 
Also manufacturers of Architectural Sheet Meta: | 


Ormamentacand thest metal ceetwaryin ZINC: | FEOLUS 
FOR HOMES 


plete details. 
The home should be prop- 


Friedley-V oshardt Co. erly ventilated—few of them 


Facto: are. Here is a sales oppor- 
733-737 oh Halsted St. 761-771 Mather St. 


tunity often overlooked by 
CHICAGO, ILLINOIS the average Sheet Metal 


Worker, but one which offers 
a lacrative business to those 
who take advantage of it. 





The 12-Cylinder Ventilater 




















DESIGNED to effectivel Used in Every State FEolus-Dickinson Co. 
D® ameve o~ in the Union. Vent Makers Since 1888 
fumes, etc., : tories, SPECIFY ZZOLUS 3332-52 South Artesian Avenue 
Garages, Schools,etc. Made CHICAGO 
in all chaeo—tiehed or Glass VENTILATORS Phone: Lafayette 1862-1863 
VENTILATORS Top. Welte forestalog 
415 Locust Street 
ROYAL VEN TILATOR CO., Philadelphia, Pa. C. G. HUSSEY & CO. 
Rolling Mills and Office, PITTSBURGH, PA. 
Manufacturers of ene end Pet 
Drive to Coldwater, Michigan || | itis Sorter R&T shes! avers connucton rite 
uly 30 and 31 AVES TROUGH, ELBOWS, SHOES, MITRES, CORRUGATED 
J y COrrER SHEETS, CRIMPED COPPER SHEETS, COPPER WALL 
Take the Family to Michigan’ ad Big Outing E Orree in New Yo York, Philadelphia, Cincinnati & Chicago 
Write to Ros. Strong for Reservations, Coldwater, Mich. Member, Copper & Brass Research Association 





























Inexpensive! 





i 


at" COMPANY tose eum 
discount. 


Mfrs. 1881 Conway Bldg., Chicago 























Plecker’s Galvanized Eave Trough and Corrugated Expanding Conductors 
Made of Costs no more 
Keystone Lasts | enger s 
Copper Bearing Therefore : 
Steel Cheaper é 
CLARK-SMITH HARDWARE Co. PEORIA, ILLINOIS . 




















mn UUUOONOUALLAOTUALOTOEAOOORENONUETN ALY ONNYYUONY ALY ENNT OOD P UAE ANNLAMU TTA LUU NAG UbUB ELUTE 
OES awa’ A high stacks, swings freely in the 
slichsort brosee and positively cures y sey ey The 
9 strongest and most ¢ most efficient combination to be had. Has 
chimney purposes. All jobbers sell them— 
wey ot BEAR 


"STANDARD === 


VENTILATOR «and CHIMNEY CAP STANDARD VENTILATOR co. 
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Markets—Continued from page 174 


NETTING, POULTRY 


Galvanized before weav- 
oe SR oe 57%-5% 
Jalvanized after weaving.52'%-5% 
PASTE 
Asbestos Dry Paste: 
200-lb. barrel ........++.5. $15 00 
BOG-ED. BOPTOE .ccceccvcves 8 00 
SE-ID. BOM ccccccececess 3 25 
PORT 4 dacwcesepeocseds 1 00 
Bee, DOE ccccccececececs 55 
2%-lb. cartons ........ 30 
PIPE 
Conductor 
Cor. Rd., Plain Rd. or Sq. 
“Interlock” Galvanized 
Crated and nested (all 
BORGES) .cccccéaccaes 75-2% % 
Crated and not nested 
(all gauges) .......... 70-15% 
*““Milcor”’ “Titlelock” Uniform 
Blue Stove 
28 gauge, 5 inch U. C 
MORO ~ec cv csccecvcesss 11 00 
28 gauge, 6 inch U. C. 
SS 12 00 
28 gauge, 7 inch U. C 
MOBEOE 2c cccceccescccss 14 00 
30 gauge, 5 inch U. C 
MOBTOE 22... ccesccccccess 10 00 
30 gauge, 6 inch L 
WONOSS 0 ceri codeceseces 10 50 
30 gauge, 7 inch I S 
MONO iccccdevcecccece 13 00 
T-Joint Made up 
6-inch, 28 ga...... per 100 32 50 


Furnace Pipe 
Double Wall Pipe and 
Pipe Fittings ............50% 
Single Wall Pipe, Round 


Iron Pipe Galvanized... .50% 
Galvanized and Black 
errr 50% 
Milcor Galvanized : 
Pipe and Fittings.......... 50% 
Lead 
Per 100 lbs. ....... $12 50 
POKERS, STOVE 
Wr't Steel, str’t or bent, 
ere eee Tw OV eee per doz. $0 75 
Nickel Plated, coil handles, 
peso eaetadesen et < per doz. 1 10 
* POKERS, FURNACE 
Bach § <ccctesereasnenatearee $0 50 
PULLEYS 
Furnace Tackle....per doz. $0 60 
per gross 6 00 
Furnace Screw (encased) 
cacecoesioesesdos per doz. 75 
Ventilating Register 
, fo Sa ee 9 00 
Small, per pair........-.. 30 
Large, per pair.........-. 50 
PUTTY 
Commercial Putty, 100-Ib 
BED cccscoccoacecccccccess $3 40 
QUADRANTS 
Malleable Iron Damper...... 10% 
REDUCERS—Oval Stove Pipe 
Per doz. 
7—6, 1 doz. in carton........ $2 00 
BASEBOARD REGISTERS 
WEeCOlslOe 2c cccccccccccccseces 50% 
FLOOR REGISTERS AND 
BORDERS 
Guat De - ox acs ome ctesesess 20% 
Steel and Semi-Steel........ 40% 
ORES 4.0) ccectsordececes 40% 
Adjustable Ceiling 
Ventilatore .....e-cecsseees 40% 


Register Faces—Cast and Steel 
Japanned, Bronzed and 
Plated, 4x6 to 14x14 
Large Register Faces—Cast, 
14x14 to 38x42 ....... «++ -60% 
Large Register Faces—Steel, 


14x14 to 38x42 ........008- % 
RIDGE ROLL 
Mileor 
Galv., Plain Ridge Roll, 
OS peers arene 75-10-5% 
Galv., Plain Ridge Roll, 
GG cons shaccctekes 75-10% 
Globe Finials for Ridge Roll. .50% 


ROOFING 

Per Square 

Best grade, slate surf. prep’d $2 
Best talc surfaced.......... 2 
Medium tale surfaced........ 2 
Light tale surfaced........ 1 
Red Rosin Sheeting, per ton 57 


SCREWS 


Sheet Metal 


No. 7, %4x%, per gross...$0 52 
No. 10, %x3/16, per gross 
No. 14, %x%, per gross... 89 


SHEARS, TINNERS’ & 


MACHINISTS’ 
VR oc sed ewe tideteccd $22 00 
Lennox Throatless 
Be. 18 ccccpoocecececececes 35% 
Shear blades ....-ssseee5s 10% 
(f. o. b. Marshalltown, Iowa.) 
SHOES 
Milcor 
Galv. Std. Gauge, Plain or 
corg. round flat crimp. .65% 


26 gauge round flat crimp. .40% 
24 gauge round flat crimp. .10% 


ComGuctOr .ccccccccccccces 65% 
SNIPS, TINNERS’ 
Clover Leaf ..... «++. -40 & 10% 
WRntionsd . vcckhecccccese 40 & 10% 
BEEP chs cd occ ded eee 0.0 be0 canes 50% 
SOG Nc 0c cd en apece bedge< ..Net 
SQUARES 
Steel and BGM 2... .cccccscccs Net 


(Add for bluing, $3 per doz. net.) 


BNO 5 085 os cere seyeees ebvever Net 
_ Jerre. fe TT ..-Net 
Mm Ge Bevel. 2... ccccccccess Net 
Try and Mitre............+++. Net 

a eae per doz. $6 00 


Winterbottom’s ............10% 


STOPPERS, FLUE 
cecceesDOr doz. $1 10 


Common ... 

Gemm, . Me. 2... sites per doz. 1 10 
Gem, flat, No. 3....per doz. 1 00 
VENTILATORS 
Standard .......«. «+++-80 to 40% 
WIRE 

Plain annealed wire, No. 8 
DOF 100 TOW fe ccc sieccccceds $3 0¢ 


3 90 


Wire cloth—Black painted, 
12-mesh, per 100 sq. ft.... 1 75 
Cattle Wire—galvanized 
catch weight spool, per 
Bee SOR. csveseccectecccece 3 85 
Galvanized Hog Wire, 80 rod 
spool, per spool .........+. 
Galvanized plain wire, No. 9, 

Ser B00 Ge. sinc cweccéceces 3 50 
Stove Pipe, per stone........ 1 10 
WRINGERS 
No. 790, Guarantee per doz. $55 00 
No. 770, Bicycle per doz. 52 50 
No. 670, Domestic perdoz. 48 50 
No. 110, Brighton perdoz. 43 50 
No. 750, Guarantee per doz. 55 50 
No. 740, Bicycle per doz. 52 5¢ 
No. 22, Pioneer per doz. 29 0¢ 
No. 2, Superb per doz. 29 00 
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A restful night on Lake Erie 


on one of the great ships of the C & B Line 
makes a pleasant break in your journey. 
A good bed in a clean, cool stateroom, 
a long, sound sleep and an appetizing 
breakfast in the morning. 
Steamers 
“SEEANDBEE” — “CITY OF ERIE” — “CITY OF BUFFALO” 
Daily May Ist to November 14th 


Eastern Standard Time 


Leave Cleveland—9:00 P. M. Leave Buffalo— 9:00 P. M. 
Arrive Buffalo— *7:00 A. M. Arrive Cleveland *7:00 A. M. 


*Steamer “CITY OF BUFFALO” arrives 7:30 A. M. 


Connections for Niagara Falls, Eastern and Cana- 
dian points. Ask your ticket agent or tourist agency 
for tickets via C & B Line. 


ew Tourist Automo- 
bile Rate $7.50 and up. 


Send for free sectional puzzle chart of the Great 
Ship ‘‘SEEANDBEE” and 32-page booklet. 


The Cleveland and Buffalo Transit Co. 
Cleveland, Ohio 





Four 
bem Ticket C&BS 
in Daily Service 


Fare $5.50 

















CHICAGO STEEL CORNICE BRAKES 


STANDARD OF THE WORLD 





WRITE FOR PARTICULARS 
DREIS & KRUMP MFG. CO., 7404 Loomis Street ,CHICAGO 
| AGT RSE EEE EP A 





Ball Bearing Punch No. 10 





ABOVE. machine has a record of 100,000 holes in % in. 
material. Capacity % inch hole through % inch iron. 
Weight 8% pounds. Will rivet as well as punch holes. 


Write for Prices 


WHITNEY METAL TOOL CO. 
ee ROCKFORD, ILLINOIS “etre 
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UNISHEAR 


For Cutting Sheet Steel— 
“Saves a great deal more 


time than any other methods.” 


Appleton Electric Co., 
Chicago, III, 























At this plant one 
man cuts the spe 
cial shaped side, 
top and bottom 
plates for as- 
sembling, special 
Unilets manufac- 
tured here, from 
065-in. sheet 
steel on the 
UNISHEAR" — 
almost without 
physical effort 
and at a big time 
saving. 


The “CNISHEAR” 
is 9 .nonhey saver 
wh rever used, 





The Unishear 
cutting out its 
own trade 
mark of 14 
gage sheet iron 











The “UNISHEAR?” cuts straight or curved lines of any 
irregular shape by power obtained from any convenient 
lamp socket. The line to be cut is continuously visible to 
the operator who can stop the cutting instantly at any 
point. The cut is always clean, without a burr. Any 
size sheet can be handled, and as the “UNISHEAR” is 
light enough to be portable you can take it right up 
to the job. 


SPECIFICATIONS: 


CAPACITY: Steel Sheets up to No, 14 U. S. Gage. Copper, etc.., 
up to No. 12 U. S. Gage. 

SPEED: 15 ft. per minute. 

MOTOR: G. E. 4% H.P., either A.C. or D.C. Specify Voltage and 
Cycles with order. 

WEIGHT: 50 Ibs. net. 70 Ibs. gross. 

DIMENSIONS. Packed 20 x 10 x 10-in 


We will gladly demonstrate the 
“UNISHEAR” on your own work. 


THE UNISHEAR COMPANY, Inc. 
170 Fifth Avenue, New York, N. Y. 


For export apply to: 
Unishear Export Corporation, 104 Fifth Avenue., New York, N. Y. 
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BUYERS’ DIRECTORY 

















Asbestos Paper. 
Sall Mountain Co., Chicago, Til. 


Asbestos ucts. 
Sall Mountain Co., Chicago, Ill. 


Bale Ties. 
American Steel & Wire Ge. 
Chicago, Ill. 


Blowers. 
Sturtevant Co., B. F., Boston, Mass. 


Bolts—Stove. 
Kirk-Latty Mfg. Co., 
Cleveland, Ohio 


Brakes—Fending. 
Dreis & Krump Mfg. Co., 
Chicago, Ill. 


Brak 
Dreis & Krump Mfg. C 
Chicago, Tit. 


Brass and per 
Copper & Brass Research As- 
sociation, New York 
Hussey & Co., C. G., 
Pittsburgh, Pa. 
Merchant & Evans Co. 
Philadelphia, Pa. 


Cans—Garbage 
Osborn Co., The J. M. & L. 
Cleveland, < Ohio 


Cast Malleable. 
Fanner Mfg. Co., Cleveland, Ohio 


Cellings—Metal. , 
Friedley-Voshardt Co., 
Chicago, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Wheeling Corvuga sine Co., 
Wheeling, WwW. Va. 


Chaplets. 
Fanner Mfg. Co., Cleveland, Ohio 


Parker-Kalon oe. ee 
New York, N. Y. 


Chimney 
Standard Ventilator Co. 








wisburg, Pa. 
ol s—Fu 
Sturtevant, Boston, Massa. 
cl Santi. 
Sturtevant, Boston, Mass. 


Copper & Brass Research As- 
sociation, New York 

Hussey & Co., C. G., 

Pittsburgh, Pa. 


Cornices. 
Friedley-Voshardt Co., 


, Tm. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Cut-Offse—Rain Water. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Dam 
S. M. Howes Co., 
Charlestown, Masa. 


Damper Cli 
8. M. Howes Co., ” 
Charlestown, Mass. 


Diffuser—Alir Duct. 
Aeolus-Dickinson Co., 
Chicago, Ii. 


Doors —Metal. 
David Lupton’s Sons Co. 
Philadeiphia, Pa. 


Eaves Trough. 


Berger Bros. Co., ease 
iladelphia, Pa. 
Berger Co., L. » ‘ 7 
lladelph Pa. 
Clark-Smith Hardware 2 5 


nl 
Lupton’s Sons Co, Be az _— 
hiladelph Pa. 
Milwaukee Corrugating ph ra 
Milwaukee, Wis. 
New Jersey Zinc Gales cs The, 
New York, N. Y. 
Wheeling Corrugating _— 
Wheeling, W. Va. 


Elbows and 
American Rolling Mill Co. 
Middletown, Ohio 
Dieckmann Co., Ferdinand, 
Cincinnati, Ohio 


Double-Duty Elbow Co., 
Aurora, Il. 
Lupton’s Sons Co., David, 
Philadeiphia, Pa. 
Milwaukee Corrygating Co., 
Milwaukee, Wis. 


Enamel Wire. 


Lalance & Grosjean Mfg. Co., 
Chicago, Ill. 


Wood Faces—Cold Air. 


American Wood Register Co.. 
Plymouth, Ind. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Fences. 


American Steel & Wire Co., 
Chicago, Ill. 


Fiue Thimbles. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


+ A chet, 





Furnace C 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 
Milwaukee Cosrenaies Co. 
Milwaukee, Wis. 
Pecora Paint Co., 
Philadelphia, Pa. 
Sall Mountain Co., Chicago, Il. 


Furnace Cleaners. 
Sturtevant Co., B. F., Boston, Mass. 


Furnace Fans. 
Sturtevant Co., B. F., Boston, > 
Warm Air Furnace ‘Fan Co., Th 

Cleveland, Ohio 


Furnace Rings. 
Milwaukee Corrugating Co., 
Mil ——, Wis. 
Walworth Run Fdy. 
Cleveland, Ohio 


Furnaces—Warm Alr. 
American Furnace Co., 
St. Louis, Mo. 
American Foundry & Furnace 
Co., Bloomington, Il. 
Brillion Iron Works, 
Brillion, Wis. 
Chicago Furnace cupely, Co., 
hicago, Il. 
Excelsior Steel Furnace Co., 
Chicago, Ii. 
Floral City Heater So. 
Monroe, Mich. 
Forest City Fdy. & Mfg. Co., 
Cleveland, ‘Ohio 
Gray & Dudley Co., 
Nashville, Tenn. 


Hall-Neal Furnace Co., 
Indianapolis, Ind. 
Henry Furnace & F 

Cleveland. Ohio 


Hess-Snyder Co., Massillon, Ohio 


Homer Furnace oe 
Coldwater, Mich. 
International Heater Co., 
Utica, N. Y. 
Kruse Co., Indianapolis, Ind. 
Lamneck Co., W. E., 
Columbus, Ohio 
Langenberg Mfg. Co., 
St. Louis, Mo. 
Lennox Furnace Co., 
Marshalltown, Ia.; Syracuse, N. Y. 
Liberty Foundry Co., 
St. Louis, Mo. 
Marshalltown Heater Co., 
Marshalltown, Iowa 
May-Fiebeger Furnace Co., 
Newark, Ohio 
Meyer Furnace Co., The 


Peoria, Ill. 
Monitor Furnace Co., 
Cincinnati, Ohio 
Mt. Vernon Furnace & Mfg. 
Mt. Vernon, Ti. 
Mueller Furnace Co., 
hwaukes, Wis. 
Oakland Foundry Co. 
Beileville, Ti. 
Peninsular Stove Co., 
Detroit, Mich. 


Quabes Mfg. Co., Chicago, Ill. 
Robinson Furnace Co., 
Chicago, Ti. 
Robinson Furnace Co., A. 
Cleveland, Ohio 
Rybolt Heater Co., Ashland, Ohio 
Schwab & Sons Co., R. J., 
Milwaukee, Wis. 
Security Stove & Mfg. Co., 
Kansas City, Mo. 
Standard Foundry & Mfg. Co., 
DeKalb, Til 


Standard Furnace & Supply Co., 
Omaha, Neb. 

St. Clair Foundry Corporation, 
Centralia, Il. 

St. Louis Heating Co., 
St. Louis, Mo. 


Success Heater Mfg. Co., 
Des Moines, Iowa 
Thatcher Co., 


Chicago, Il. 
Utica Heater Co., Utica, N. Y. 


Waterman-Waterbury Co., 
Minneapolis, Minn. 
Western Steeel Products Co., 


Duluth, Minn. 
Wise Furnace Co., Akron, Ohio 
Williamson Heater Co., 
Cincinnati, Ohio 


Garages— Metal. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Glass—Wire. 


David Lupton’s Sons Co., 
Philadelphia, Pa. 


Grilles. 


Diamond Mfg. Co., Wyoming, Pa. 
Hart & Cooley Co., 
New Britain, Conn. 


Tuttle & Bailey Mfg. Co., 
Chicago, Ill. 


Handles—Boller. 


Berger Bros. Co., 
Philadelphia, Pa. 


Hangers—Eaves Trough. 


Berger Co.,, L. D., 
ah mo Pa. 


Milwaukee Corrugating 
Mi lwaukee, Wis. 


Heaters—Cabinet. 
Gray & Dudley Co., 
Masheie. ray 


Mueller Furnace Co., > 
Milwaukee, Wis. 
Peninsular Stove Co., 
Detroit, Mich. 
Waterman-Waterbury Co., 
Minneapolis, Minn. 


Heaters—School Koom. 


Floral City Heater Co., 
Mon eon, Mich. 
Meyer Furnace Co., 
Peoria, Ii. 


Standard Furnace & Supply Co., 
Omaha, Neb. 


Waterman-Waterbury Co., 
iinesapetia, Minn. 


Hooks—Conductor. 


Berger Co., L. D., 
Philadelphia, Pa. 


bf 
Robinson Furnace Co., 
Chicago, Ill. 


Jobbers—Hardware. 
Clark-Smith Hardware Co., 
Peoria, Il. 


Kitchen Utensils. 


Lalance & Grosjean Mfg. Co., 
Chicago, Ill. 


Lath—Expanded Metal. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Machines—Crimping. 


Bertsch & Co., 
Cambridge City, Ind. 


Machinery—Cul vert. 


Bertsch & Co. 
Cambridge City, Ind. 


Bertsch & © 
Cambridge City, Ind. 
Chicago Elbow Machine Co., 
Oak Park, Ill. 
Dreis & Krump Mfg. Co., 
Chicago, Ill. 
Great Lakes Supply Co., 
uth Chicago, Ill. 
Marshalltown ute Co., 
Marshalltown, Iowa 
Osborn Co., The J. M. & A., 
Cleveland, Ohio 


Peck, Stow & Wilcox Co., 
Southington, Cenn. 
Unishear Co., The, New York, N. Y. 
Whitney Mfg. Co., W. A., 
Rockford, Il 


Whitney Metal Tool Co., 
Rockford, 1. 


Metals—Perforated. 
Diamond Mfg. Co., Wyoming, Pa. 
Harrington King Perforating 

Co., Chicago, Il. 


Miters. 
Friedley-Voshardt Co., 
Chicago, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Miters—Eaves Trough. 
David Lupton’s Sons Co. 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Nails—Slating. 


Hussey & Co., C. G., 
Pittsburgh, Pa. 


Nails—Wire. 


American Steel & Wire Co., 
Chicago, Ill. 


Oil Burners. 
Security Stove & Mfg. Co., 
Ka 


nsas City, Mo. 
Quaker Mfg. Co., Chicago, Il). 


Ornaments—Sheet Metal. 
Friedley-Voshardt Co., 
Chicago, Il). 
Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Paint. 
Connors Paint Mfg. Co., Wm., 


Troy, N. ¥ 
Pecora Paint Co., 
Philadelphia, Pa. 


Patterns—Furnace & Stove. 
Cleveland Castings Pattern Co., 
Cleveland, Ohio 
incy Paftern Co., Quincy, Ill. 
edder Pattern Works, 
Troy, N. ¥. 


Pipe and Fittings—Furnace. 
Chicago Furnace Supply Co., 
Chicago, Ill. 
Excelsior Steel Furnace Co., 
Cee. 
Henry Furnace & Fay. 
Cleveland, Ohio 
Lamneck Co., W. E., 
‘Columbus, Ohio 
Meyer & Bro. Co., F., Peoria, Iii. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Mueller Furnace Co., L. J., 
Milwaukee, Wis. 
Osborn Co., The J. M. & L. A 
Cleveland, *Gnio 
Robinson Furnace Co., 
Chicago, Ill. 
Standard Furnace & Supply Co., 
Omaha, Neb. 


Pipe and Fittings—Stove. 
Excelsior Steel Furnace Co., 
Chicago, Ill. 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Co., 

Philadelphia, Pa. 
Clark-Smith Hdw. Co., + me In 
Dieckmann Co., Ferdinand 

Cincinnati, Ohio 
Friedley-Voshardt Co., 
Chicago, Ti. 


Hussey & Co., he 
—o, Pa. 

Lapton’s Sons Co., David. 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 

Milwaukee, Wis. 
New Jersey Zinc Sales Co., T 

New —— N. 
Wheeling Corrugating 

Whestise. Ww. Va. 


Berger Bros. 





Say you saw it in AMERICAN ARTISAN—Thank you! 
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We make Hand -Dipped 
Galvanized Shingles. 


Also Shingles from sheets 
already galvanized. 

Our Hand-Dipped Shingles are 
stamped from prime tin plate, and 
immersed, one at a time, in molten 
zinc. 

We also make painted shingles— 
red and green. 


CORTRIGHT METAL ROOFING CO. 
50 N. 23rd Street, Philadelphia 
528 S. Clark Street, Chicago 





ETAL SHINGLES 





E have a new Book Catalog— 
just off the press—write for your 
copy today. 


AMERICAN ARTISAN 








“Where 
Can 
I Buy—’’? 


VERY day we receive scores of 
iE letters, telephone calls and 
telegrams from our readers— 

y sheet metal contractors, warm 
air heating contractors and 


hardware retailers, asking us where 
they can purchase materials, special 





machinery, supplies, different types 
and makes of furnaces, repairs and 
what not. 


Manufacturers also and advertising 
agencies who know of our reference 
service and information bureau make 
use of AMERICAN ARTISAN in lo- 
cating firms who sell what they need. 


You are urged to make use of this 
service. 


“Let us tell you where you can buy it.” 


AMERICAN ARTISAN 


620 So. Michigan Ave. Chicago, Illinois 




















AMERICAN 















Mentiun AMERICAN ARTISAN in your reply—Thank you! 
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SOLID SAL AMMONIAC 


A 


free sample 
will show 












outlasts 
‘lump’’ 5to 1 


a Tins” 


T= only reason why YOU don’t 
clean your coppers with it is 
because ‘you haven't given it a 
trial. 


Write for a sample today 


Special Chemicals Company 


Waukegan, Illinois 


























This Is the Fire Pot You Need 









WHY? 
Bt always burns with a blue flame 
which uces THE HEAT. 


heat and 


A 2% pound 
melt solder in TWO MINUTES. 
S The pot We ey and rate out- 
doors in KIND OF THER. 
A It will heat trons as fast as they are 
cooled. No time wasted. 
U Less than a gallon of gasoline is 
used in a day. 
It is smokeless and odorless while in 
operation. 
It can be turned down low when not 
in use. 


Order yours now. Only $11.00 f. o. 6. 
factory. Two per cent discount when cosh 
accompanies the order. 


DOUBLE BLAST MFG. CO., Inc. 


North Chicago, Ill. 


No. 25 Double Blast 
Gasoline Fire Pot Commeowealth Ave. 























PT 
Improved Models of Soldering Furnaces 


Have you seen the improved 
models? The greatest line of 
Soldering Furnaces today on the 
market. They should be. There 
ig more experience behind them. 
Forty-elght years of it! The 
Gems were popular before the 
majority of present day furnaces 
were heard of. It is the oldest, 
the recognized standard Solder- 
ing Furnace today. 


Look these models over. Each leads 
its class. Line them up and take 
your choice. 





Do you want a Catalog? 
BURGESS SOLDERING 


FURNACE Co. 
Department A COLUMBUS, 0. 





proved No. 3 Gem with Pump 
AMIN 














a 
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BUYERS’ DIRECTORY 

















Poste—Steel Fence. 


American Steel & Wire Co., 
Chicago, IIL. 


Punches. 
Bertsch & Co., 
Cambridge City, Ind. 
Parker-Kalon Corp., 
New York, N. Y. 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Whitney Mfg. Co., W. A., 
Rockford, Ill. 
Whitney Metal Tool Co., 
Rockford, Il. 


Punches—Combination Bench and 
Hand. 


Parker-Kalon Corp., 
New York, N. Y. 
Whitney Metal Tool Co., 
Rockford, Ill. 
Whitney Mfg. Co., W. A., 
Rockford, Ill. 


Punches—Hand. 
Whitney Metal Tool Co., 
oy wa Til. 
Whitney Mfg. Co., W. 


Rockford, In. 
Putty—Stove. 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 
Pecora Paint Co. 
Philadelphia, Pa. 
te—Damper. 


Quadran 
Parker-Kalon Corp., 
New York, N. Y. 


Ranges—Combination Gas & Coal. 
Quick Meal Stove Co., 


St. Louis, Mo. 
Thatcher Co., Newark, N. J. 


Quick Meal Stove Co., 

St. Louis, Mo. 
Gray & Dudley Co., 
Nashville, Tenn. 


Registers—Warm Air. 


American Wood Co., 
uth, Ind. 

Chicago Furnace Supply Co., 
Chicago, Ill. 


Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Excelsior Steel Furnace Co., 


Chicago, Ul. 
Hart & Cooley So. 
ew | ge. wt Conn. 
Henry Furnace - Fdy. Co., 


Cleveland, h 
Lamneck & Co., . EB. “2 
Columbus, Ohio 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Co., 

Milwaukee, W 
Mueller Furnace Co., 4 Lb - 

Milwaukee, Wis. 
Peoria Wood Register > “ 


Robinson Furnace Co., rie 
Chicago, Ill. 
Rock Island Register Co., ps 
Rock Isiand, In. 
Standard Furnace & Supply Co., 
ha, Neb. 


Detroit, Mich. 
Tuttle & Bailey — oe 


Walworth Run Fay. ” 
Cleveland, Ohio 


Registers—Wood. 
American Wood Register Co., 
Plymouth, Ind. 
Chicago Furnace Supply Co., 
Chicago, IIl. 
Eaglesfield Ventiiotes Co., 
ndianapolis, Ind. 
Peoria Wood Register Co., 
Peoria, Ill. 


Repairs—Stove and Furnace. 
Hessler Co., H. E., 
Sy yracuse, N. Y. 
Northwestern Stove Repair Co., 
Chicago, Il. 


Stearns Register , 


Ridging. 
American Rolling Mill Co., 
Middletown, Ohio 
David Lupton’s Sons Co., 
Ph 
Milwaukee cacregating’ Bos se 
we 


Rivets—Stove. 
Kirk-Latty Mfg. Co., 
Cleveland, Ohio 
Roasters. 
Lalance & Grosjean Mfg. Co., 
Chicago, Il. 
Rods—Stove. 
Kirk-Latty Mfg. Co., 
Cleveland, Ohio 
Rolis—Forming. 


Bertsch & Co., 
Cambridge City, Ind. 


Cement. 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 
Pecora Paint Co., 
Philadelphia, Pa. 
Roof—Fiashing. 


Hessler Co., H. B., Syracuse, N.Y. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Roofing—Iron and Steel. 
American Roofing Mill Co., 
Middletown, Ohio 
Cortright Metal Roofin ng 
Phila elphia, Pa. 


Friedley-Voshardt Co., 
Chicago, In. 
Granite City Steel Works, 


Granite City, Ill. 
Inland Steel Co., Chicago, Ill. 
Merchant & Evans Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
National Enameling and Stamping 
Co. ranite city. Ill. 
Osborn Co., The J. "7. &a4La 
Sores. Ohio 
Wheeling Corvequees S 
Wheeling. W. Va. 


Roofing—Tin. 
Taylor Co., N. & G., 
Philadelphia, Pa. 
Wheeling Corrugating Co., 
Wheeling. WwW. Va. 
Roofing—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Rubbish Burners. 
Hart & Cooley Co., 
New Britain, Conn. 
Sal—Ammoniac. 
Special ‘*hemicals Co., 


Waukegan, Ill. 


Schools--—Sheet Metal Pattern 
Drafting 


St. Louls Technical Institute, 
St. Louis, Mo. 


Screws—Sheet Metal. 


Parker-Kalon oep.. 
ew Yerk, N. Y. 


Screens—Perforated Metal. 
Harrington & King Perforating 
Co., Chicago 


Shears—Hand and Power. 
Double-Duty Elbow Co., 


Aurora, Il. 
Marshalitown oe. 
Marshalitown, Iowa 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Unishear Co., The, New York 
Viking Shear Co., Erie, Pa. 


Sheets—Black and Galvanized. 
American Rollifg Mill Co., 
Middletown, Ohio 
Davis Co., Inc., C. S., Chicago, Ill. 
Granite City Steel Works, 


Granite City, Ill. 
Inland Steel Co., Chicago, Ill. 
Merchant & Evans Co., 
Philadeiphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
National Enameling and Stamping 
Granite ot Til. 
Osborn Co., The J. M. & L. 
Cleveland, ‘Shite 
Taylor Co., N. & G., 
Philadelphia, Pa. 
Wheeling Correaeie Co., 
Wheeling. W. Va. 


Sheete—Iron. 
American Rolling Mill Co., 
iddletown, Ohio 
Merchant & Evans Co., 
Philadelphia, Pa. 


Sheets—Tin. 
Davis Co., Inc., C. 8., Chicago, Ill. 
Granite City Steel Works, 
Granite City, Til. 


Merchant & Evans Co. 
Philadelphia, Pa. 
National Enameling and Stamping 
Co., Granite City, IIL 
Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheets—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Shingles and Tiles—Metal. 
Cortright Metal Roofing Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co. 
Milwaukee, Wis. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Shingles—. halt. 
Sall Mountain Co., Chicago, Ill. 
Shingles—Zinc. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


“| 


“Chicago, Ill. 


Sky Lights. 
David Lupton’s Sons Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Sifters— 
Diener Mfg. Co., G. 


Snips. 
Peck, Stow & Wilcox Co., 
Southington, Conn. 


Solder. 
Chicago Solder Co., Chicago, Ill. 
Double-Duty Elbow Co., 
Aurora, IIL 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Soldering Furnaces. 
Bernz Co., Otto, Newark, N. J. 


Burgess Soldering Furnace Co., 
Columbus, Ohio 
Clayton & Lambert — 


Co., 
troit, Mich. 
Diener Mfg. Co., G. 


_ Til. 
Double Blast Mfg. Co., 
North Chicago, Til. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Soldering Supplies. 
Double-Duty Elbow Co., Aurora, Ill. 
Special Chemicals > ° 


Specialties— 
Diener Mfg. Co., G. W., 
Chicago, Ill. 
Hessler Co., H. E., Syracuse, N. Y. 


Stars—Hard Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Statuary. 
Friedley-Voshardt Co., 
Chicago, Ill. 
Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Steel Stampings. 
American Tube & Stamping Co., 
Bridgeport, Conn. 


Steve Pipe 
Milwaukee “corregating 
Mileauhes, Wis. 


Stoves—Camp. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Stoves—Gasoline and Oil. 
Quick Meal Stove ~ 4 
. Louis, Mo. 


Stoves and Ranges. 
Gray & Dudley Co., 
Nashville, Tenn. 
Oakland Foundry Co., 
Belleville, Ill. 
Peninsular Stove Co., 
Detroit, Mich. 
Quick Meal Stove o 


Louis, Mo. 
Thatcher Co., Newark, N. J. 
American Steel Wire Co., 
Chicago, Ill. 
Elastic. 


Tile 
Pecora Paint Co., 
Philadelphia, Pa. 


aukegan, Il. 


Tin > 
Davis Co., Inc., C. Chicago, Ill. 
Granite City Steel wor ks, 
Granite City, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
wes Enameling and Stamping 
Granite City, Il. 
Osborn Co., The J. M. 
Ohio 


Taylor Co., N. & G., 
Philadelphia, Pa. 


Tin—Perforated. 
Harrington & King Perforating 
Co., Chicago, Ill. 
Tools—Tinsmith’s. 
Bertsch & Co., 
Cambridge City, Ind 
Chicago Elbow Machine Co., 
Oak Park, Ill. 
Dreis & Krump Mfg. Co., 
em Ii. 
Great Lakes ae -~ Ay 
= th Chicago, Ii. 
Hopson & Co., 
Grend Rapids, Mich. 
Marshalitown Mfg. Co., 
Marshalitown, Iowa 
Osborn Co., The J. M. L. 
Cleveland, Ohio. 
Peck, Stow & Wilcox Co. 
Southington, Gee. 
Unishear Co., The, New York, N. ¥ 
Viking Shear Co., Erie, Pa. 
Whitney Mfg. Co., W. A., 
Rockford, Il. 
Whitney Metal Tool Co., 
Rockford, Til. 


To 
Bernz Co., Otto, Newark, N. J. 
Burgess Soldering Furnace Co., 
Columbus, Ohio 


Clayton & Lambert =. Co. 
troit, Mich. 
Diener Mfg. Co., G. ad 
Chicago, Ti, 


Double Blast Mfg. Co. 
North ‘Chicago, In. 

Quick Meal Stove Co., 
st. Louis, Mo. 


Trade Extension. 
Copper & Brass Research As- 
sociation, New York, N. Y. 
Sheet Steel Trade Extension 
Committee, Pittsburgh, Pa. 


Transit <a 
Cleveland & Buffalo sit Co. 


Cleveland, Ohio 


Trimmings—Stove. 
Fanner Mfg. Co., Cleveland, Ohio. 


Ven ~ 
Arex Company, Chicago, Ill. 
Aeolus Dickinson Co., Chicago, Ill. 


Berger Bros. Co., 
Philadelphia, Pa. 
Friedley-Voshardt Co., 
Chicago, Ill. 
David Lupton’s Sons Co., 
eee hia, Pa. 


Kernchen Co., Cc 0, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Royal Ventilator Co., 
Philadeiphia, Pa. 
Standard Ventilator Co., 
Lewisburg, Pa. 


Sturtevant Co., Boston, Mass. 


Ventilators—Ceiling. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Hart & Cooley Co., 
New —~e Conn. 
Henry Furnace & Fd 
Cleveland, Ohio 
Tuttle & Bailey Mfg. Co., 
New York 
Sturtevant Co., B. F., Boston, Mass. 


Windows—Steel. 
David Lupton’s Sons Co., 
Philadelphia, Pa. 


Wire—Electrical. 
American Steel & Wire Co., 
Chicago, Il. 
Wire Hoops. 
American Steel & Wire Co., 
Chicago, Ill. 
Wire je 
American Steel & ire Co., 
Chicago, Ill. 


w 
Coes Wrench Co., 
Worcester, Mass. 


Merchant & Evans Co., 
Philadelphia, Pa. 
New Jersey Zinc 


New York, N. ¥. 





Mention AMERICAN ARTISAN in your reply—Thank you! 














July 24, 1926 


WANTS AND SALES 


AMERICAN ARTISAN 
BUSINESS CHANCES 





181 


SITUATION WANTED 





Any yearly subscriber to 
AMERICAN ARTISAN may in- 
sert advertisements of not more than 
fifty words in our Want and Sales 
Columns WITHOUT CHARGE. 

Such advertisements, however, 
must be limited to help or situation 
wanted, tools or equipment for sale, 
to exchange or to buy, business for 
sale or location desired. 


BUSINESS CHANCES 


LIGHTNING RODS—Dealers who are 
selling Lightning Protection will make 
money by writi us for our latest Fac- 
tory to Dealer ices. We employ no 
salesmen and save you all overhead 
charges. Our Pure Copper Cabie is en- 
dorsed by the Mutual Insurance Com- 

nies and hundreds of raliable Gophers. 

rite today for samples and oo * 
DIDDIE CoO., Marshfield, 


For Sale-or Trade—A dandy good sheet 
metal, plumbing, auto radiator and fur- 
nace shop. A good set of tools, Robinson 
brake. Have a new National Cash 

register and safe. Will sell for $1,000 or 
$600.00 without tools. Have tinware 

stock some bolts, nails and auto acces- 
sories. This is a money maker. Reason 
pd ee other business. Will sell on 











terms. Address — Acme pet 
Metal and Radiator Works, 
South Dakota. 230 





For Eale~ennetasturing business; 
manufacturing poultry uipment and 
other sheet metal specialties. Modern 
equipment, practically new, consisting of 
large and small presses, electric welder, 
double seamer, brakes and small ma- 
chines. Orders ahead for next three 
months. A opportunity for a good 
capable anager. For fur- 
ther information addre X-14, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 2-3t 





For Sale—1 American cash register 
from 1 cent to $99.99. 1 check-o—meter 
just like new to protect your checks. 1 
four drawer filling cabinet. 1 Medium 
size safe. 1 small scale. 1 Sundstrand 
adding machine. 2 aluminum display 
stands. 1 wringer stand. 1 w 
stocker. 1 store ladder with 30 
track, 1 wire screen rack, 1 foot cover 
stand. 1 Chevrolet truck only used 1% 
year used 6000 miles in good condition. 
If interested write X-13, care AMER- 
ICAN ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 1-3t. 


For Sale—Will sell all or part interest 
in sheet metal and warm air heating 
business. Exceptional opportunity for 
party that can sell furnaces. Forty jobs 
under construction business can be 
doubled. Selling on account of poor 
health. This will stand the closest in- 
vestigation. Location Western Michigan. 
Address X-22, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago. Illinois. 4-3t 

Hardware Store—Retail; located in 
good western Ohio city of 8,000. City in 
fine farming community and on paved 
roads, 3 floors and basement. Handle 
small hardware, stoves, etc. Earned 
$10,000 net last year. Fixtures and equip— 
ment $2,500. Stock invoice about $27,500 
deal. Terms. Mielke Brothers, Danville, 
Illinois. 4-it 


Send $2.00 for pattern and directions 
for making roof saddle for chimneys. 
Made out of one sheet of galvanized iron 
and 2 hours’ time and sells easily at $4.50. 
When once used, carpenters and masons 
will use no other method as it saves its 

rice in labor. Address G. A. Sipma, 

ospers, Iowa. 2-3t 


Mr. Tinner—Turn your scrap pile into 
money by manufacturing metal letter 
boxes; every dwelling a prospect; sample 
letter box furnished, postage a upon 
receipt of price, $1.00. Address H. Cot- 
ton Metal orks, 4628 Mienville St., New 
Orleans, Louisiana, America’s most ‘inter- 
esting city. 

















For Sale—Tinsmith shop. Two brakes, 
hand machines and tools for $1,500. Rent 
$25.00. Good business section. Easy pay- 
ment for a mechanic. Address —23, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago. 4-3t 





For Sale—First class tin shop in pros- 
perous northwest Chicago suburb. New 
tools. Price $650.00. Terms. Poor health 
reason for seling. Address X18, care 
AMERICAN ARTISAN, 620 South Mich- 
igan Avenue, Chicago, illinois. 3-4t 





For Sale—Established fully - se 
tin shop in Fort Arthur, Texas. opula— 
tion 40,000. Retiring on account of old 
age. Goosetunity for a hustler. Address 
—P. A. Wutke, 1712 5th Street, Port 
Arthur, Texas. 1-3t. 


HELP WANTED 


Wanted—Combination plumber and tin- 
ner in small town shop. Married man 
preferred. Steady work at top wages for 
aman who wants a steady job. Give 
references in first letter. Address C. A. 
Patterson, % Antelope Valley Shops, 
Lancaster, California. 2-3t 

















Wanted—Man with experience in mak- 
ing electric signs to work in Florida. 
State fully what experience you have had 
and with what concerns. Age, wages, 
etc. Address—X-17, care AMERICAN 
ARTISAN, 620 South Michigan avenue, 
Chicago, Illinois. 2-3t. 





Wanted—In growing Montana Gas and 
Oil Center City with about 15,000 popula- 
tion, a real first class all around me- 
chanic, in both heavy and light metal 
work. Steady position at $1.00 per hour, 
8-hour day. Address X-24, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 4-3t 





Wanted—Four all around sheet metal 
workers. State experience. One dollar 
per hour. Steady position in south. Ad- 
dress—X-15, care AMERICAN ARTISAN, 
a South Michigan avenue, Chicago, iu- 
nois. 





Wanted—Furnace salesman for Winston— 
Salem, North Carolina; city of 75,000 pop— 
ulation. Good wages for man that can 
get business. Address Farquar Heati 
& Ventilating Co., Greensboro, Nort 








Carolina. 3-3t 

Wanted metal worker familiar 
with furnace installation and gutter 
work. Young man preferred. Steady 
work to the right man. Address Farrow 
& Muza Sheet Metal Co., 50 Light Street. 
Oshkosh, Wisconsin. 4—3t 





Wanted—aA retail furnace salesman for 
Minneapolis. Reasonable drawing account 
and commission to a _ producer. Per- 
manent employment. Address T. Z. Heat- 
ing Company, 1626 East Lake Street, Min- 
neapolis, Minnesota. 3-3t 





Wanted—tTinner and handy man who 
can drive Ford truck. Married man pre— 
ferred. State wages. Two furnished 
rooms. Address C. Eckhard, 512 East 
Broadway, Alton, Illinois. 3-3t 





Wanted—At once a competent man ca- 
pable of installing warm air furnaces in 
a small town about 60 miles west of 
Chicago. Write J. L. Larson, Sandwich, 
Illinois. 4-3t. 





Wanted—First class sheet metal work- 
er and furnace man. Address R. 
Boehm, 1105 Avery Street, Kenosha, Wis- 
consin. 2-3t 





Wanted—At once Radiator repair man. 
Good job for good man. Address J. H. 
Barnett, Dodge City, Kansas. 4-3t 


Situation Wanted—By man 55 years 
old, experienced in sheet metal manu- 
facturing, or can making, tinsmithing, 


hardware, handling help, etc., or clerk 
Have had charge of large can shop for 
22 years. Tinshop for 10 years. Might 


consider interest in a business with one 
tion. Address X-21, care AMERIC) 

ARTISAN, 620 South Michigan onan 
Chicago, Illinois. 4-3 





Situation Wanted—By first class fur- 
nace man and sheet metal worker. Cap- 
able of supervising installers, some engi- 
neering experience. 14 years general ex- 
perience. Can lay out and erect jobs in 
proper manner. State hours, wages in 
first letter. Address X-11, care AMER- 
ICAN ARTISAN, 620 South Michigan 





Avenue, Chicago, Illinois. 1-3t. 

Situation Wanted—Experienced sheet 
metal and business man capable and ex- 
perienced in estimating and completing 
contracts in this line amounting to as 


high as $40,000.00. Looking for an onren- 
ing with responsible concern in the Chi- 


cago vicinity. Address X-20, care 
AMERICAN ARTISAN, 620 South Mich 
igan Avenue, Chicago, Illinois. 4-3t 





Situation Wanted—By sheet metal 
worker, years of experience in furnace in- 
stallation and repair. Familiar with blue 
got and drafting, shop work and pi 

tting. A-1l reference. West or South- 
west preferred. Married. Age 39. Now 
employed. Change desired. Address T. 
R. Anderson, 1213 Grand Ave, Charles 
City, Iowa. 1-3t. 





Situation Wanted—Experienced sheet 
metal foreman, draftsman as well as me- 
chanic technical college training. Age 
32. Wishes to connect with an up-to-date 
sheet metal contractor in Chicago as lay— 
out man and estimator. Now employed. 
Address X-19, care AMERICAN AR ISAN, 
620 South Michigan Avenue, Chicago, Tili- 
nois. 3-3t 





_tuntion Wanted—Warm air heating 
neer and furnace salesman of unus— 

- ability and with best references. 
Employed at present, desire to connect 
with live company and good furnace line. 
Address X-12, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 1-3t. 





Situation Wanted—By an all around 
plumber, tinner and furnace man, who 
understands steam and hot air heating 
and al yy il repairing. Will go any- 


where. Addre ~9, care AMERICAN 
ARTISAN, 620". South Michigan Avenue, 
Chicago, Illinois. 1-3t. 





Situation Wanted—Tinner and furnace 
man wants job; can come at once. Lo- 
cation and wages not considered. Can 
do some plumbing. Small town with hard- 
ware store preferred. Address J. R. Alex- 
ander, 1657 Delhi Street, Dubuque, Iowa. 

2-3t 





Situation Wanted—By first class tinner 
and furnace man. 13 years’ experience. 
Age 33. Making a specialty of warm air 
pesting,, Address J. H. Dennick, 104 
North Franklin Street, Polo, Illinois. 3-3t 





Situation Wanted—By tinner and fur- 
nace installer open for a_ situation at 
onee. Address Tinner, care Hotel Hayes, 
Rockford, Illinois. 3-3t 








TINNERS’ TOOLS 


oy Sale—Strips ‘of No. 26 gauge gal- 
vanized iron average size 3% to 4% wide 
by 30-in. long cut from ends of new 
prime stock sheets. Approximately 2% 
tons. Offer price. Address—Edward M. 
Lyons, Sheet Metal Works, 359 North 
Clark Street, Chicago, Illinois. Telephone 
Delaware 5859 1-4t. 











Wanted—To buy one ten foot brake in 
good condition. Describe fully and state 
price. Send replies to X-16, care AMER- 
ICAN ARTISAN, 620 South Michigan ave- 
nue, Chicago, Illinois. 2-3t. 





Wanted—A second hand forming roll, 
30 or 36”—36”" preferred, to cost around 
$20.00. Address W. S. Porter, 2010 Col- 
lee Street, Cedar Falls, Iowa. 4-3t 





Mention AMERICAN ARTISAN in your reply—Thank you! 
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BOOKS 


The Universal Sheet Metal Pattern Cut-— 
ter, Vols. 1 and 2, by Neubecker—Here 
are two books that can't be beat. They 
are the most practical and useful treaties 
on the subject. Work of all the branches 
of the trade and the broadest scope of de-— 
tails are found—inside and outside work 
small jobs and the most complicated are 
shown, ‘explained and profusely illus- 
trated. The first volume deals with all 
types and kinds of inside small and large 
sheet metal work. The second volume of 
this practical work deals with the more 
advanced branches of sheet metal work, 
in fact is largely devoted to the archi- 
tectural end of the business. It consists 
of 400 double column pages and is illus- 
trated with 711 engravings showing all 
methods under treatment, as well as per- 
spective views of the subjects of the pat-— 
terns, and other demonstrations in their 
finished state. It includes drawing, full 
sized detailing and lettering, development 
and construction of sheet metal cornices 
and skylights, leaders, copings, pediments, 
circular work, dormer and bay windows, 
sheet metal ornamentations, electrically 
illuminated signs, hollow metal windows, 
frames and fire doors, metal roofing, etc. 
The volumes are bound in heavy cloth 
and each measures 9x12 in. Each con- 
tains over 380 pages and 680 original 
drawings. Price $7.50 each. Order from 
the Book Dept., AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, Illi- 
nois. 

Exhaust and Blow Piping, by Hayes— 
Exhaust and Blow Piping has had an 
unusually big demand. A fresh supply is 
now off the press and is in our hands for 
immediate delivery. It has an invaluable 
treaties on the planning, cost, estimation 
and installation of fan piping in all its 
branches giving ail necessary guidance 
in fan work blower and separator con- 
struction. 159 pages, 5x8. 51 figures. 
Cloth. $2.00. Order from Book Dept., 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 








Manual of Automotive Radiator Con- 
struction and Repair, by F. L. Curfman 
and T. H. Leet—Anyone interested in 
Radiator Repairing will find the 185 pages 
of practical instructions and the 120 fillus- 
trations showing actual construction and 
repairing a big help. In a _ condensed 
manner some four to five thousand an- 
swers to questions are given. It is thor- 
oughly practical as both authors are men 
of wide experience in this work. Printed 
in large, easy to read type. Measures 
5%x9 inches. Price $2.50. Order from 
Book Dept... AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 





Sheet Metal Duct Construction, by 
Neubecker—A treaties on the construction 
and erection of heating and ventilating 
ducts, including the cutting and forming 
of the metal, the laying out of the elbows, 
ete. A practical expert wrote this book 
and you'll find that it covers the subject 
thoroughly. By William Neubecker. Bound 
in cloth, 194 pages, 217 illustrations. Size 
5%x8% inches. Price $2.00. Order from 
Book Dept., AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 

Sheet Metal Workers’ Manual—A new 
book produced by the combined efforts of 
L. Broemel, a practical man, and the late 
Professor J. S. Daugherty, instructor in 
Sheet Metal Work at the Carnegie Insti- 
tute of Technology, Pittsburgh. Pattern 
drafting is its biggest feature; not only 
tells how to make the pattern, but how to 
develop it with modern machines and 
tools; gives valuable assistance on sol- 
dering, brazing, welding. crimping. bead 
ing. straight, circular and irregular cut- 
ting, in fact covers every angle of the 
trade. Bound in leatherette; 500 pages; 
more than 400 pen drawings and illustra 
tions. Price $2.00. Order from Book 
Dept... AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 

Essentials of Sheet Metal Work and 
Pattern Drafting. by Professor J. 5S. 
Daugherty—lInvaluable to the sheet metal 
worker, contractors and instructor, as 
well as an elementary and advance course 
for vocational and trade school students 
and apprentices. Some of the subjects 
covered are pattern cutting, soldering, 
edging, wiring, radial line development 
pipes, elbows, miters. pitched covers and 
flaring articles, pipe intersections and tee 
joints. 181 pages, substantially bound in 
blue cloth: profuceful illustrated. Price 
$1.50. Order from Book Dept., AMERICAN 
ARTISAN. 620 South Michigan Avenue 
Chicago, Nlinois. 


AMERICAN ARTISAN 
BOOKS 


Kinks and Labor Savings Methods for 
Sheet Metal Workers, Vols. 1 and 2—Vol- 
ume I. There are hundreds of ideas and 
expedients, all contributed by sheet metal 
workers throughout the country, illus-— 
trated by cuts and original drawings. 
Cloth bound. Size 4%x7 inches. Price 
$1.00. Volume II written in same popular 
style as Volume I Places at your dis— 
posal a comprehensive collection of in-— 
genious; ways of executing many practical 
tasks in much more simple way than if 
done in the regulation manner. Also 
contains special articles on Automobile 
Repairing; gives a very practical series 
of illustrated directions on erecting me#' 
ceilngs with ten guide rules which will 
save time, trouble and expensive mistakes. 
Price $1.00. Order from Book Dept., 
AMERICAN ARTISAN, 620 South Mich- 
igan Avenue, Chicago, Illinois. 


SPECIAL NOTICES 














The Rate for Special Notices 
— displayed want ads — 
$3.00 per inch per insertion. 


ATENTS 


HUBERT E. PECK 
Patent Attorney 
Barrister Bidg.. WASHINGTON, D. C 


GOOD FURNACE 
SALESMAN 


is looking for a good connection with 
an established furnace manufacturer. 
Can furnish good convincing proof of 
my selling ability. Address L-73, care 
AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 
4-4t. 











July 24, 1926 


SPECIAL NOTICES 


FURNACE SALESMAN 
WANTED 


We have openings for a few good 
furnace salesmen in territories already 
developed. With XXth Century you 
have a complete line of heating prod- 
ucts to offer the trade. XXth Century 
Furnaces and allied products are well 
advertised and make a good income 
producing line to handle for the sales- 
man who is willing to go out and werk. 
Write today for complete information, 
stating your experience, age and terri- 
tory you could cover. 

THE XXTH CENTURY HEATING & 
VENTILATING COMPANY 
Akron, Ohio 








3-2t. 





ATTENTION 
HIGH GRADE SALESMEN 
WE WANT 20 MEN WITH 
CHARACTER AND ABILITY 
TO GET BUSINESS — MEN 
WHO CAN MAKE $10,000.00 A 
YEAR ON GOOD LIBERAL 
COMMISSION. 
IF YOUR EARNINGS ARE 
-ESS THAN $5,000.00 NET A 
"EAR, DON’T APPLY. 
Address I. C. Cole, % 
HOMER FURNACE COMPANY 


Coldwater, Michigan , ,, 


I 
Y 


























The F & P Service is an unlimited system whereby 
an advertiser may obtain the services of a group of ad- 
verlising men at a cost less than that of an office boy. 


1. The planning and putting into 
operation, all advertising plans 
for your company. 


2. A direct-by-mail system, made, 
planned and produced exclu- 
sively for you and mailed at 
regular intervals—(No  syndi- 
cate service.) 





3. Constructive counsel on special 
campaigns, 


4. General publication plans. 


wv" 


. The compiling of special litera- 
ture, folders, booklets, cata- 
logues, color and pla‘n ads. 


Expert advice on proper media. 


7. Manufacturer and dealer co- 
operation; general organizing 
and systematizing. 


8. A guaranteed saving on all pro- 
duction, such as electros, plates, 
art work, printing, mailing, etc. 





COUPON 


FRIEDMAN & PECK, 
431 8. Dearborn St., 
Chicago, Ill 
Would like to know wmvore 
about your F & P Service. 


Pe chive 0 codices 


Address 








EE eudecesvéa ceedbhiod s 





(Investigate the other exclusive features of the F & P Service) 
Full or Part Service Obtainable 











Mention AMERICAN ARTISAN in your reply—Thank you! 














July 24, 1926 AMERICAN ARTISAN 











VESUVIUS 


BLOW TORCHS 


in pint or quart sizes 
With quickly removable soldering tron 


hooks. 

Vesuvius Blow Torches are 
made of brass or non-corrosive 
oxydized terne plate. The lat- 
ter is particularly recommended 
for hard usage. 


Write for prices ana illustrated 
For Gasoline circular today 


QUICK MEAL STOVE COMPANY 


Div. American Stove Company 
825 Chouteau Ave. St. Louis, Mo. 





























have stood the test of time. 
Imitations come, go, are 
changed but “Torrid” stand- 
ard is unalterable and price 
always right. 

GEO. W. DIENER 
MFG. CO., CHICAGO 


? Makers of fine Blew Torches and 
Fire Pots. 











netting, wire fences, steel 
posts, steel gares, trolley wire, rail bonds, flat 
wire (strip steel), piano wire, round and odd- 
shaped wire, screw stock, concrete reinforcement. 
Aerial Tramways. 


Illustrated Books describing uses, Free 


American Steel & Wire 











t 


electrical, rope, barbed, 
plain, nails (bright and 
coated), tacks, spikes. 
bale-ties, hoops, springs, 








Chicago New York Boston 

Denver Birmingham Dalss Company 
U. 8S. STEEL PRODUCTS CO.: 

San Francisco Los Angeles Portland Seattle 











COLDWATER 


JULY 30 and 31 


Write for Outing ROS. STRONG 
Reservation Today COLDWATER, MICH. 














COES 


FoR the customer who wants a 
Screw Wrench todo all sorts of 
work—to stand up under all kinds 
of strains—the Coes Steel Handle 
is the kind to sell. 


An all-steel wrench, properly heat 
treated, wearing parts hardened. 
The ideal wrench for “‘all-’round 
rough use.” 

How is Your Steel-HandleStock? 


Coes Wrench Co. | 


ESTABLISHED 1841 IN 
Worcester, Mass. 


3 C. McCARTY & CO.,29 Murray Street, New York 


JOHN H. GRAHAM & CO., 
113 Chambers St., New York | 


FENWICK FRERES, 8 Rue de Rocroy, Paris, France | 


STEEL 
HANDLE 


CHICAGO STEEL SLITTING SHEAR 


LIGHT—POWERFUL 
DURABLE 


Capacity 10 gauge shects 
Any Length or Width 
Flat Bars 3/16x2’ 
Weight 22 pounds 


Price $12.50 Net 
F. O. B. Chicago 


Made of pressed steel and equipped with 
pole high mA. TR of ~~ a > 
cible steel. Most indispensa a 

other shears selling at over twice the Fw ORDER youRS Ti pay. 


DREIS & KRUMP MFG. CO., 7404 Leomis St., Chicago 
























































50-INCH FORMING ROLL 


This Forming Roll is built in all 
standard sizes, with our Patented 
ing Device by means of 
which it is opened and closed in 
a few seconds. 

We build a complete line of Shears 
ond Punches, all sizes, for hand or 
helt power. 

Write for Catalog “ R’ 


BERTSCH & CO., Cambridge City, Ind. 





























VIKING SHEAR 


Compound LEVER Handle—Removable Blades 


Send for catalog today VIKING SHEAR CoOce Erie, Pa, 


A child can work them 
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“A”-This non-streak Flange on all Milcor Stackheads, . - 
= ae any two-piece Register from streaking the wall. 
~~ The non-streak Flange, edged over the base of a ue O & pra 1C 


two-piece Register, all ready for the Register Face, “C’ 








construction, MiLGOR: Stackheads pre- 
vent streaking of walls above registers 


h Bags detail in the design of Milcor Stackheads 
is of great value to you whenever you find a 
“doubting Thomas” who has not yet been con- 
vinced that Milcor Furnace Pipe and Fittings are 
the most practical obtainable. When the Register 
Face is placed in position on this Milcor Stackhead 
after the non-streak Flange has been edged 


over, any two piece register becomes streak-proof. 


Think what this means to you —ANY two-piece 
register becomes streak-proof! Whatever may be the 
preference in registers, Milcor Stackhead con- 
struction prevents streaking. You can serve your 
customers best and safeguard your reputation 
by specializing on Milcor Furnace Pipe and Fit- 
tings, Stove Pipe and Elbows and the complete 
line of Milcor Quality Sheet Metal Products. 


Other important details of Milcor Stackhead construction: Adjustable top 
collar, to fit standard size of wall pipe. Top collar capped so stackhead can 


be used as solid head. NO ADDITIONAL COST in spite of these superior 
features. Milcor Catalog No. 25 gives complete details. Have you a copy? 


MILWAUKEE CORRUGATING COMPANY, MILWAUKEE, WISCONSIN 


CHICAGO, ILL. 





KANSAS CITY, MO. 


LA CROSSE, WIS. 


MILCO 


THESE SHEET METAL PRODUCTS DESERVE YOUR ENDORSEMENT 











—— 











